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HOME, SWEET HOME, 
DETROIT 


EAR PUBLIC: Please note 


change of address as recorded 
in the upper right hand corner of 


“Sparks.” My “confinement” in 
the Woman’s Hospital was reduced 
three days for good behavior, so 
here I am at 730 Whitmore road, 
along with my brain child, this 
week’s column, trying to serve my 
public and maintain my iron rule 
of never missing a deadline. I’m 
encouraged in this by the receipt 
of a telegram from South Bend, 
reading: “Dear General Lee: Glad 
to hear of our discharge from base 
hospital. Best regards—Ken Elli- 
ott.” 


In business life Ken is vice-presi- 
dent in charge of sales of Stude- 
baker, but I well recall him as a 
member of my staff when as “Gen. 
Robert E. Lee” I led the Lost- 
Cause army against the forces of 
“Gen. Useless (Jim Sullivan) Grant’ 
defending “Camp Studebaker” at 
the press preview Morrow Krum 
made famous. Since the surrender 
at the proving grounds and Elliott 
going back to his desk, Studebaker 
business seems to have improved 
due, doubtless, to the iron discip- 
line Gen. Lee imposed. 

* * * 

HAT BEING out of my column- 

ar system, I now can take up 
the order of the day — the story 
found on this same page about the 
announcement of the new 1942 Cad- 
illacs as made by Nick Dreystadt. 
I know the line lives up to the tra- 
ditions of this old company, which 
is starting its 40th year in the auto- 
mobile industry, and which ranks 
it next to Oldsmobile as the sec- 
ond oldest in this great business 
of ours. The reason I have this 
knowledge of ’42 quality is that I 
was given a demonstration in one 
of the new jobs when I was driven 
home from the hospital last Wed- 

(See SPARKS, Page 23, Col. 1) 





Who's to Blame? 


America’s Only Weekly Automotive Trade Paper 


Aulouuidiue Nees 


The Newspaper of the Industry 


DETROIT, OCTOBER 6, 1941 


Prices Increased 


10-16 Pereent On 
Five 1942 Makes 


Ford Up 14%, Willys 16% 
Chevrolet 10%, Lincoln, 
Mercury 16% 


On Dealer Front 


Complete curtailment distinct Page 

an Cargile says....... 3 
Side agreements void contracts.. 10 
Eastern fuel cuts continued..... 6 


DETROIT.—Price increases 
of 10 to 16 percent were an- 
nounced last week on 1942 
models as follows: 

Chevrolet —F lat increase of 
$87, about 10 percent above 1941- 
model prices; Ford—increases from 
$95 to $115, averaging 14 percent 
above 1941; Willys—up 16 percent 
on average; Mercury—up 12 to 14 
percent; Lincoln — minimum price 
increase of $260, about 16 percent. 

Except for Willys, which does 
not include local or state taxes, 
all of the following price schedules 
are before the additional 3% per- 
cent excise tax which went into 
effect Oct. 1, and do not include 
delivery charges or state sales 
taxes: 

FORD—An extra charge of $10 
is made for a V-8 engine in the 


Union Label Optional 

DEARBORN. — Although the 
oval-shaped UAW-CIO union 
label is not on 1942 Fords, the 
purchaser may have one screwed 
on the dashboard without ad- 
ditional charge, if he wants it. 


“We'll supply as many labels 
as our dealers want,” Harry H. 
Bennett, personnel director of 
the Ford company, said. More 
than 200,000 labels have been 
supplied <o dealers throughout 
the country. 





in the 
only 


following lines (except 
Special which is available 
with the six-cylinder engine): 

Ford Special—Coupe (3 
senger), $780; Tudor sedan, 
Fordor sedan, $850. 

Ford Deluxe—Coupe (3  pas- 
senger), $805; Tudor sedan, $840; 
sedan coupe, $865; Fordor sedan, 
$875. 

Ford Super Deluxe—Coupe (3 
passenger), $850; Tudor sedan, 

(See PRICES, Page 8, Col. 3) 


pas- 
$815; 





Epitor’s Note: Because of rumblings and innuendoes from Wash- 
ington — that the automotive industry over-produced and forced the 
sales market during the 1941-model year, the publisher of AUTOMOTIVE 
News has made a thorough analysis of the situation during the past 
several weeks, and herewith presents the first of two articles on the 
subject, in which he draws the conclusion that the dominating in- 
fluence in bringing about the second greatest automotive sales year 
in the history of the industry was created by Washington. 


By George M. Slocum 
LAME for “achieving” the second greatest model sales 
year in the history of the automobile industry is at- 
tributed by leaders of the industry here to the government 
Officials and press agents in Washington. They. it is claimed, 
fanned a fear psychology, starting nearly a year ago, 


through statements, opinions, press. releases and threats 
about automobile production cuts, shortages of materials, 
Priorities and proposed prohibitive automobile excise taxes. 


The public became panicky. They bought and bought — 
not only for the present but for the future. Even if half 
the stories in their newspaper — many of them opinions 
and rumors, some of them absurd and fantastic — reflected 
the future correctly, the smart thing to do was to buy im- 
mediately. All the statements appearing added up to just 
one conclusion — higher prices for automobiles. This would 
hit the pocketbook — and the pocketbook is very sensitive 

(Continued on Page 18, Col. 1) 
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Cadillac, Ford,Oldsmobile, 
Mercury Complete ’42 List 


Windup for 1942... 





RUGGEDNESS and grace have been achieved in the frontal appearance of 
the 1942 Cadillacs. Grilles have been broadened and are protec by a mas- 
sive bumper and bullet-shaped guards. All lighting is enclosed. Fog Ps are 
located just below the driving lights and parking lamps are built into the grille. 
See details on page 6. . 





1942 FORD Soper Deluxe Tudor sedan has long graceful fenders, and flowing 
streamlines combined with a lower body. See page 8 for complete details. 





1912 MERCURY is lower and reflects advanced styling. Most striking change 
is the broad grille of rustless steel and the widely flared fenders guarded by 
heavy bumpers finished in chrome. Added engine output again raises Mercury’s 
high ratio of power per pound. Among the six body types offered is the two- 
door sedan shown above. See details on page 10. 





FRONTAL STYLING of the Oldsmobile Sixes and Eights for 1912. Front end 
appearances of all five series of new Oldsmobiles are similar. Contributing to 
the massive front end design are Oldsmobile’s ‘‘double-duty’”’ bumpers, which 
also provide added protection to the car. Note the “‘B-44” on grille; it denotes 
“Best cars in company’s 44-year history.’”’ For details, see story on page 14. 





New Cars Reflect 
Styling Advances 


Greater Power, Improved 
Drives, Mechanical 


Changes Noted 
On Defense Front 


Aluminum substitute for plane Page 
fuel tanks found .............. 

‘Know-Nots’ chief critics 

GM sets job shifts.............. 


DETROIT. — Formal an- 
nouncements of 1942 cars 
came to an end last week 
with Cadillac, Ford, Mercury 
and Oldsmobile officially rais- 


ing the curtain on their offerings 
for the coming year. 


Styling advancements keynote 
Cadillac’s offerings for 1942, Numer- 
ous mechanical improvements have 
been made, including a new con- 
trolled circulation system. Wheel- 
bases have been lengthened and in- 
dividual interiors are available on 
all lines. Brakes are said to be 
improved by a new brake drum 
construction. Hydra-Matic drive is 
again available in 1942. See com- 
plete details on page 6. 


Safety features and an improved 
ride highlight the three lines of 
Ford cars for 1942 — Super Deluxe, 
Deluxe and Economy Special—and 
greater emphasis is placed on 
Ford’s six-cylinder engine. New 
styling gives a lower massive ap- 
pearance. New exhaust system, im- 
proved carburetor and ignition af- 
ford additional power and economy, 
and a__ionew location of the fan 
gives improved cooling, it is said. 
See complete details on page 8. 


Liquamatic drive is the major 
new development of the Mercury 
line for 1942. Increased horsepower 
is one of the many mechanical im- 
provements in the new cars, which 
also include better brakes, quieter 
and smoother ride and a new cool- 
ing system. Smaller wheels have 
been used, giving the new line a 
longer, lower appearance. See com- 
plete details on page 10. 


With Hydra-Matic drive egain 
as a big talking point, Oldsmobile 
presents for 1942 a wide selection 
of models with a new front-end 
design. A major design change is 
the new double bumper consisting 
of two horizontal bars connected 
by vertical bumper guards. Im- 
provements are also noted in en- 
gine, brakes and interiors. See 
complete details on page 14. 


The 1942 Ford truck line is an- 
nounced on page 16 of today’s issue. 


The Top Ten 


PASSENGER CARS 


First Ten in Registrations Re- 
ported in Automotive News Teday: 
1941 1940 
Pos. Make Pos. 

1—748,913 Chevrolet 500,028— 1 

2—500,922 Ford $85,991— 2 

3—373,547 Plymouth 304,061— 3 
4—260,485 Buick 186,385— 4 
5—239,549 Pontiac 152,474— 5 
6—195,966 Olds. 181,919— 7 
7—174,065 Dodge 146,466— 6 
8—120,326 Chrysler 69,439— 8 
9— 89,679 Studebaker 68,524— 9 
10— 74,495 De Soto 50,6382—12 
Total All Makes 
3,101,458 2,341,001 


For complete standing of all 
makes, see Page 19, this issue. 
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‘Beat Tax’ Buying Spurs Car Sales in Some Areas 


Slackening After October I 
Expected to be Shortlived 


By Pete Wemhoff 
Managing Editor 


DETROIT—Paced by a last-min- 
ute rush to “beat” higher excise 
levies, new car sales buoyed appre- 
ciably in some areas during the 
final days of September but 
sloughed off Oct. 1 when the new 7 
percent excise tax (double the pre- 
vious rate) went into effect. 


A similar situation prevailed in 
regard to truck and tire sales, ac- 
cording to a survey of key cities 
by Automotive News, The slackened 
pace, however, is expected to con- 
tinue only until the public is ac- 
customed to the higher taxes and 
prospective buyers are set right on 
the fact that the new excise levies 
are not wholly new taxes but mere- 
ly represent an increase. 

Following are reports, supplied 
by Automotive News correspond- 
ents, on the pre- and post-Oct. 1 
sales activities in key cities: 


ATLANTA — Atlanta dealers re- 
port sales on Sept. 29-30 as being 
limited only by stocks on hand. 
Sales were well ahead of those for 
any other two-day period in the 
month and dealers could have sold 
more cars if they had been avail- 
able. Sales on Oct. 1-2 have been 
below normal but dealers do not 
expect this condition to remain 
long. Shortage of cars is becoming 
more acute, and increasing em- 
ployment and wages are making 
prospects better able to pay for 
cars so that tax is not expected to 
be a serious drawback. 


DENVER—No great increase in 
automobile sales noted here just 
prior to effective date of new fed- 
eral excise taxes. Denver people 
have been buying cars with new 
tax law in view for past several 
months. Dealers feel there will be 
slackening in buying now due to 
tax, but cutting of car production 
will more than make up difference. 
Present new car stocks here are 
low and few 1942 models have 
reached Denver. Orders for new 
models being booked, although new 
model sales are considerably lower 
oo past several years at present 
time. 


NEW YORK — Automobile sales 
in the New York area were report- 
ed as little affected by the wave 
of “beat-the-tax” buying which 
swept through department stores 
and other retail outlets early last 
week in proportions reminiscent of 
peak shopping days in a boom-time 
Christmas season. Automobile tire 
and accessories dealers and distrib- 
utors in the New York area also 
failed to notice any appreciable pre- 
tax buying. They expressed gen- 
eral belief that the new tax on their 
products will have no marked ef- 
fect on sales. 


SAN FRANCISCO.—Dealers 
having 1941 cars to deliver prior to 
new excise tax going into effect 
reported virtually cleanups of the 
favored models, but those not in a 
position to make deliveries re- 
ported the loss of some business. 
Since tax became effective, buying 
has tapered off materially and 
prospective purchasers are ap- 





is foreseen by L. Clare Cargile, 


percent.’’ See story on page three. 


story on page two. 


defense needs and forward-buying 


September. Story on page 23. 


October exhibits. 


ing next two 
Iron & Steel 
stories on page 11. 


will be continued in modified form. 


attain that goal. 





News Roundup... 


CURTAILMENT—Possibility of full curtailment of car output in 1942 
NADA president; 
OPA's automotive price chief, disagrees but says it ‘‘may go beyond 50 


_. SALES—New car sales showed a spurt in some areas, not in others, 
just before extra 3% percent excise tax became effective Oct. 1. 


GASOLINE—OPM takes over control of gasoline rationing, continues 
Oil Controller Ickes’ 10 percent slash for deliveries in Eastern states; 
more idle tank cars found by railroads. Story on page six. 


TIRE STOCKS—Inventories now at lowest 


SHOWS—San Francisco’s show now definitely on for Oct. 
Buffalo, Rochester, Baltimore and Fresno, Calif., furthering plans for 
See stories on page two and three. 

STEEL—Government okays 10,000,000-ton expansion of steel mills, but 
sees temporary shortage of metal while plants are being enlarged dur- 
ears; nevertheless, W. S. T 
nstitute, says there'll be plenty of steel in 1942. 


PRIORITIES—Although SPAB will attempt gradually to work out an 
allocation program for allotting critical materials to non-defense plants, 
Donald Nelson, OPM priority chief, declares present priorities system 


MARKUPS—Chicago dealer is finding success in system to obtain his 
full markup; offers salesmen premium on each deal if they help dealer 
Story on page three. 


parently waiting for other makes 
of the 1942 cars to appear. 


CHICAGO.—No appreciable rush 
to beat the excise tax date was 
experienced by Chicago dealers for 
the most part. Some report a spurt 
in sales before Oct. 1 and a slight 
falling off since then, but in such 
cases the answer was that dealers 
and salesmen had warned their 
prospects in advance. With refer- 
ence to 1942 models, the major con- 
cern among motorists continued to 
be how soon they can get delivery. 


NEW ORLEANS. — Inability of 
dealers to obtain cars in any im- 
pressive numbers slowed down 
sales here both before the new 
excise tax went into effect and 
since. Dealers say this condition 
has made it possible for dealers to 
pick deals and some are turning 
down sales rather than make what 
they believe to be unsatisfactory 
deals. Net billing by the Chrysler 
group and FOB practice by the 
General Motors divisions have 
caused uncertainty, dealers. say. 

Other high spots of the week, 
particularly pertaining to dealers, 
were as follows: 

Accumulating factors portend 

the possibility of a federal in- 
vestigation if dealers’ padding of 
car prices spreads. Threats of fed- 
eral control over new cars, used 
cars and service prices are being 
given by Cyrus McCormick, price 
executive of the OPA automotive 
section, before dealer gatherings 
throughout the country; continued 
padding of prices might easily force 
government to step in. 

Field reports continue to indi- 

cate that 1942-model sales are 
spotty, with the explanation prob- 
ably being that dealers in some 
areas are determined to get their 
full gross profit on each deal, while 
other dealers are continuing to 
“trade” in modified form. Indica- 
tions are that the transition from 
wild-trading to full markup will be 
gradual, with the probability that 
a level will eventually be reached 
somewhere between these two ex- 
tremes. 

Contrary to some beliefs, there 

is little likelihood that truck 
output will exceed passenger-car 
production during the next year, 
according to opinions of OPM offi- 
cials. Although there is a possi- 
bility (but unlikely) that restric- 
tions may be eased on car output 
next spring because of greater 
availability of non-defense mate- 
rials, these OPM officials believe 
that car output will remain at a 
1,500,000-unit-per-year rate after 
June, 1942. The industry by that 
time, it is expected, will be cur- 
tailed to a rate of 125,000 cars per 
month. 

The price situation continues to 

be a headache, what with Chrys- 
ler divisions not announcing factory 
delivered prices, with the new ex- 
cise taxes to be added on all prices, 
and with dealers at variance on 
prices of one popular make in De- 
troit. Some sources feel that prices 
may still go higher on 1942 models 
when curtailment cuts deeper next 
spring, provided of course federal 
price officials will permit. 




















Cyrus cCormick, 


See 


p point in many years, with 
reducing stocks by 6.4 percent in 


18-26; 


ower, president of American 
See 


Story on page nine. 


New Dealer Establishments . . . 





& 
a? 


FORMER POWER HOUSE of Ford Motor Co. in Highland Park, Mich., land- 
mark of the industry during T-model days, now houses the Lincoln-Mercury 
sales, dealer distribution and service operations of the Park Motor Sales Co., 
newly organized by two ex-Ford sales ge ta E. Davison and Harold 


C. Johns. 
as a factory retail branch. 
Lincoln in Wayne County (Detroit) an 
west sections of Detroit. 





NEW $50 
tramck, Detroit industrial suburb. Woodrow Shikany, head of 
has planned and equipped the building to provide the best in the way of cus- 


tomer service. 


The quarters were formerly occupie 
New aan ae will a 
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Equipment is new and modern. 


i. the Ford Motor Sales Co. 
so serve as distributor for 
for Mercury in the central and north- 







,000 sales and service establishment of Woody Pontiac Sales in Ham- 


the company, 


Before he took on the Pontiac 


franchise two years ago, Shikany had been a used-car dealer and a retail 


salesman. 





CIT Official Says: 


Smart Dealers in Position 


To Reap ‘Harvest of Sales’ 


Special to Automotive News 


WILMINGTON, Del.—There is 
real “ammunition” in current 
newspaper stories regarding the 
automotive trade and smart auto- 
mobile dealers will reap a “har- 
vest of sales” by taking advantage 
of them, according to W. H. Thom- 
as, vice president of C.I.T. Corp., 
who told members of the Delaware 
Motor Trades Assn. that the Amer- 
ican newspaper was a real ally 
of the dealer. 


Thomas, addressing the Dela- 
ware dealers at their season’s 
opening meeting last week, ven- 
tured the opinion that in the event 
the United States engaged in a 
“shooting war” the production of 
automobiles might be cut off over 
night. 

He envisioned dealers in Dela- 
ware and throughout the country 
as being in the “driver’s seat” to- 
day and urged them to take ad- 
vantage of every opportunity not 
only for sales in the new car field, 
but for real profits in the used 
car field as well. 

Hugh F. Gallagher, president of 
the Delaware Automobile Dealers, 
who presided at the meeting, intro- 
duced Thomas, who came to the 
meeting as the guest of David W. 
Pratt, local CIT manager, one of 
the association’s members. 

“The automobile industry is in a 
peculiar position,” Thomas said. 
“The nation is short of ammunition 
and the automobile manufacturers 
seem to be the only ones who are 
capable of this type of production. 
Yet the type of models produced 
for 1942 are superior, in every way, 
to any former type, despite the vast 
amount of work that the industry 
is doing for defense.” 

Thomas said that because of 
nation-wide defense needs, the pub- 
lic expected that the 1942 models 
would simply be dressed up farm 
wagons. They were pleasantly sur- 
prised to see the amazingly beauti- 
ful 1942 automobiles, embodying as 
they do some of the most remark- 
able achievements in advanced au- 
tomotive construction. Far from 
being bare of accessory equipment, 
they had everything that former 
models had and a great deal more. 

Thomas praised the National 


Automobile Dealers Assn., and par- 


ticularly L. Clare Cargile, its presi- 
dent, for their splendid efforts in 
behalf of the dealers. Although he 
pointed out that NADA did not 
have the organization of the other 
gigantic groups in Washington its 
work was outstanding. He credit- 
ed it with preventing the curtail- 
ment of production to an even 
greater extent than it is today. 


He scored distributors, who he 
said, in many instances try to “hog” 
the market, resulting in the “freez- 
ing out” of the small dealers. He 
termed this attitude on the part 
of distributors as wrong, since it 
forced the small dealer to stop sell- 
ing and urge the buyer to recondi- 
tion his car and continue to run 
it. He termed the attitude of the 
small dealer, thus confronted with 
a lack of new cars to sell, as one 
of “if I don’t have it, I'll discourage 
the buyer from getting it from the 
competitor dealer.” 


He said that he would like to see 
the factories set prices of cars. In 
this way, he pointed out, it would 
take the stigma of the price factor 
off of the dealers. 


Shows 


Rochester Show 
To Display 150 


Cars on 3 Floors 


ROCHESTER, N. Y.—The 34th 
annual Rochester Automobile Show 
will be held in the Civic Exhibits 
Bldg. the week of Oct. 11-18, it was 
announced by Edwin J. Mott, presi- 
dent of the Rochester Automobile 
Dealers Assn., sponsors of the 
show. 

More than 150 cars will be on 
display on three floors of the build- 
ing. Edward C. Schoen, associa- 
tion secretary, again will be show 
manager. RADA officials said the 
show must go on to keep faith 
with the Rochester public even in 
the face of cancellations elsewhere. 


Mott said: “This year the Ro- 
chester Automobile Dealers Assn. 
feels more keenly than ever be- 
fore its obligation to show and 
demonstrate to the public a com- 
plete picture of the American 
automobile for 1942. In these un- 
settled times, it is inevitable that 
there should be confusion in many 
minds concerning new cars. Rumor 
—often baseless—has added to the 
confusion and misinformation. We 
feel that a true, visible, tangible 
exhibition of the facts—the new 
cars themselves—is of timely and 
utmost importance.” 





Armed Forces 
To Participate 


In Buffalo Show 


BUFFALO.— The Coast Guard, 
Navy, Army and the Marine Corps 
have arranged to place exhibits in 
Buffalo's Memorial Auditorium 
during the annual Automobile 
Show, Oct. 11-18, Miss Marjorie M. 
Baker, show manager, announced 
last week. 


Arrangements also are being 
made for a full exhibit of defense 
materials. Several defense planes 
will be wheeled into line. Among 
the attractive defense exhibits in 
connection with the Navy display 
will be a group of exact-scale ship 
models. 


Portland Dealers Assn. 


Begins Fall Activity 


PORTLAND, Ore.—Fall activity 
was ushered in by the Portland 
Automotive Trades Assn. with a 
dinner and general membership 
meeting at the Heathman hotel 
here last week. 


The program was arranged by 
President Dewey Randolph and 
Program Chairman Jack Bates. 


Milwaukee Show Off 


_MILWAUKEE — Milwaukee Automo- 
tive Trades Assn., which conducted 


automobile shows here in past years 
and which went into receivership last 
December, 
this _- 
presi 


will not conduct a show 
according to Frank Kuhl, 
ent of the organization last year. 





LOOKS LIKE everyone had a good time at the Hudson Drive-Master dem- 


onstration and press 
by C. H. Calhoun, 
Klumpp, Hudson dealer at Greenwich, 


M. 


outing staged last week for the New York newspapermen 
zone manager for Hudson Sales Corp. in New York. Above: | 
George H. Pratt, Hudson general sales manager, 


is being tapped by Otto 
Conn., supported by Capt. David Rob- 


bins and James McConnell of the Greenwich police department. Left to right: 
M. Roberts, Hudson advertising and sentihamaiaier manager; xt. He 
bins; Klumpp; Pratt; Capt. McConnell; Howard Calhoun; N 


Capt. Rob- 
K. VanDerzee, 


Hudson eastern sales manager, and Willard S. French f B h, 
French and Dorrance, Inc., Hudson advertising counsel. oe a 
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Dealers tell me 


Dealers’ or salesmen's comments, questions 
addressed to John O. Munn in care of Automotive News, Detroit, 
and the writer’s name will be kept In confidence if requested. 


E haven’t specifically men- 

tioned in this column the in- 
stallment regulations as promul- 
gated recently by the Federal Re- 
serve Board. This column receives 
lots of correspondence from dealers 
regarding its effect on the trade. 
The general consensus of opinion 
seems to be that while it offers 
some sales resistance, it is a wise 
move to prevent inflation and to 
build up a market that will be 
needed when the National Defense 
program is over. 


These government regulations 
are even more liberal than the 
terms which the finance com- 
panies many times in the past 
have recommended, and would 
like to have seen in force for 
many years. The only reason that 
longer terms and smaller down 
payments have been available is 
because of the competitive situa- 
tion existing between the various 
finance companies. 


s- * * 


Federal Credit Terms 
Are Liberal 


E writer has attended many 

of the finance companies’ an- 
nual conventions for the last 30 
years, and he never was at a meet- 
ing where resolutions were not 
passed recommending that stand- 
ard terms on new cars be one-third 
down and the balance in 12 month- 
ly payments. Those standard terms 
were never put into force, so the 
government terms now offered are 
more liberal than the industry it- 
self has constantly recommended. 
If people who have plenty of 
money are forced to liquidate 
their automobile debts at an 
earlier time, they will be in the 
market more frequently, and 
then when the situation changes, 
and there is unemployment, the 
outstanding indebtedness will be 
lower and thus work no hardship 
on the people, nor on the auto- 
mobile dealers who might be on 
some of the paper with recourse. 


* * * 


Inflation Curb 
Held Vital 


HEN again, if we have any 

liberal finance terms to extend 
as a sales stimulant, let’s use them 
later on when there will be plenty 
of cars and less ready money in 
the country. I am sure no patriotic 
dealer will contrive in any way to 
defeat either the letter or spirit of 
the new regulation. The installment 
selling clauses are essentially a 
part of the National Defense pro- 
gram to prevent inflation. 

I always believe, however, that 
no matter what situation we face, 
we ought to make an honest at- 
tempt to turn it to our ad- 
vantage. We are not responsible, 
for instance, for the weather of 
any day. There is no use to argue 





e 
Buying Survey 

AKRON. — “Since the 1942 
Plymouths are on dealers’ floors, 
& suggestion was made that we 
see how prices were being 
quoted,” reports the Akron Dis- 
trict Automobile Dealers Assn. 

“Here is the result of that 
survey on a 1939 Oldsmobile 
with a book value of $525. This 
car needed approximately $20 in 
repairs and the following offers 
were made: 

“Dealer A—$550; Dealer B— 
$545; Dealer C—$530; Dealer D— 
$525; Dealer E—$522; Dealer F 
—$500; Dealer G—$500; Dealer 
H—$498; Dealer I—$485; Dealer 
J—$455. 

“The above survey shows & 
very favorable purchasing con- 
dition on the part of our Plym- 
outh dealers except perhaps for 
the first three. All bids are, of 
course, at book or below and 
Considering the fact this car 

@ radio and heater, we be- 
lieve our dealers are trying to 
Purchase cars at a fair price.” 






























By John 0. Munn 


or requests may be 





about it — it isn’t going to change 
the situation—but we can al- 
ways determine what best to do, 
in spite of the condition of the 
weather. 


Food 
For Thought 


| powering] there came to my 
attention a little discourse on 
making adversity into opportunity, 
with reference to the new time- 
payment regulations. It is by M. E. 
Peters, publisher of the Pacific 
Coast Used Car Guide—a man who 
enjoys nationwide confidence of 
dealers because his actions, during 
the great many years of his history 
in this trade, have deserved it. 
While he sets himself up as no 
expert in making these recommen- 
dations, they contain real food for 
thought, for both dealer and sales- 
man, so I am quoting his remarks 
below in full: 


“The industry has been ap- 
prehensive about the new regu- 
lations on credit terms, which on 
Sept. 1 were limited to a mini- 
mum of one-third down and a 
maximum of 18 equal payments 
on the balance—apprehensive 
that it would curtail sales. It 
will curtail sales. That was the 
purpose of the order—to curtail 
time-buying. But we will likewise 
not have as many cars to sell. 
So sales would have been cur- 
tailed, regardless of the payment 
regulations. 


* * * 


Should Stabilize 
Market 


“TNSTEAD of hurting business, it 

should help get the used cars 
in for what they are actually 
worth, particularly cars whose ac- 
tual value does not amount to one- 
third of the purchase price of a 
new car, or another used one. 

“Far be it from the writer to 
attempt to place a legal in- 
terpretation on any federal law, 
but to the layman’s mind, if a 
law requires a buyer to pay one- 
third down, it would seem pos- 
sibly that is what it means. If 
$350 is required to make a down 
payment, and a prospect’s used 
car is worth only $250, that pros- 
pect does not pay one-third down 
if you allowed him $350 for that 
car. Certainly he has not paid 
one-third down unless he adds 
$100 with his used car. 


* * * 


Stiff Penalty 


For Violators 
“IN the booklet ‘Consumer Credit,’ 
Regulation W, issued by the 
board of governors of Federal Re- 
serve System, the paragraph di- 
rectly above the signature of the 
President of the United States 
reads as follows: ‘Penalties—Sec- 
tion 5— Whoever wilfully violates 
or knowingly participates in the 
violation of this order or of any 
regulation prescribed hereunder, 
shall be subject to the penalties 
applicable with respect to viola- 
tions of Section 5 (b) of the said 
act of Oct. 6, 1917, as amended.’ 
“Below this appears the follow- 
ing. The section reads in part: 
‘Whoever wilfully violates any of 
the provisions of this subdivision 
or of any license, order, rule or 
regulation issued thereunder, 
shall, upon conviction, be fined 
not more than $10,000, or, if a 
natural person, may be im- 
prisoned for not more than 10 
years, or both; and any officer, 
director, or agent of any corpora- 
tion who knowingly participates 
in such violation may be pun- 
ished by a like fine, imprison- 
ment, or both” Ten thousand 
dollars is quite a sizable sum, and 
10 years in prison would natural- 
ly give a guilty person a long 
time to repent the error of his 
ways. Even the thought of such 
a penalty would be enough to 
make most people agree with 
(Continued on Page 23) 


* * * 
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Cargile Sees Full Curtailment 





Dealers, 
Remember: 


To stay in business, you must: 
Make a full profit on every 
new car deal. 

2 Sell used cars at a profit. 


Have full profit on parts and 
on every service operation. 


Detroit Dealers 
Set for Starting 
Of ‘Open House’ 


DETROIT.—Detroit’s official 
“Open House” week for the launch- 
ing of new 1942 model automobiles, 
scheduled on Oct. 
11-18, will be 
formally signal- 
ized this coming 
weekend when 
the first of uni- 
form city - wide 
decorations go up 
on dealerships in 
the metropolitan 
area. 

Detroit Auto 

is Dealers Assn., 
James A. Mason sponsors of “Open 
House” in lieu 
of an annual automobile show, 
during the past week sent out 
truckloads of materials not only to 
the 234 members of the association, 
but to all other new car dealers in 
the metropolitan area as well, so 
that the coming celebration may be 
representative of the entire in- 
dustry. 


James A. Mason, president of 
DADA, said the city-wide showing 
of new models is being done with- 
out factory cooperation other than 
moral support. 





Detroit Car Salesmen 
Plan Show in January 


DETROIT. — Detroit Automo- 
bile Salesmen’s Assn. announced 
Thursday a decision to hold an 
automobile show Jan. 19-24 in 
view of the fact that there will 
be no dealer-sponsored show 
this year. Negotiations are under 
way to obtain Convention Hall 
for the exhibition. 

Announcement was made by 
the committee in charge, includ- 
ing William J. Chalker, presi- 
dent of the association, ‘ 








Warns of Economic Effects; 
McCormick in Disagreement 


By Slim Barnard 
Staff Correspondent 

LOS ANGELES.—“Complete cur- 
tailment of American automobile 
production is a distinct possibility,” 
declared L. Clare Cargile, president 
of the National Automobile Dealers 
Assn., in a speech to the Los 
Angeles Motor Car Dealers Assn. 
last week. 

“This is a definite possibility as 
part of Washington’s war pro- 
gram and would have a serious 
effect on the nation’s economy; in 
fact, on the war effort itself,” de- 
clared Cargile. “The shock to real 
estate values, to mercantile con- 
cerns which depend on automobile 
clientele, people living in outlying 
residential districts and to the 
city’s life in general is almost 
beyond imagination.” 

“If all production is halted, as 
it virtually has been in England, 
somewhere between 30 and 60 
days’ used car stocks would be ex- 
hausted and we would be on the 
way toward the end of individual 
transportation,” Cargile said. 

“When the ‘breaking point’ or 
disappearance of passenger cars 
from the highways would occur 
cannot be predicted definitely. But 
under present conditions, seven 
years is considered the average 
life of a car, with 2,750,000 junked 
annually. The deterioration would 
be much faster if new car produc- 
tion is stopped, for that would 
mean also the disappearance of 
the better grade repair shops and 
replacement parts. The 440,000 
dealer employes and the 1,500,000 
workers in the after-market of 
repair, servicing and general up- 
keep would be thrown out of work. 

“With older cars being driven 
far beyond their normal life, re- 
pairs less efficient and only make- 
shift replacement parts available, 
highway accidents could be ex- 
pected to increase tremendously.” 

Cargile’s pessimistic outlook was 
not shared by Cyrus McCormick, 
head of the automobile section of 
OPA, who also spoke here last 
week. 

“I do not agree with L. Clare 
Cargile that automobile production 
will be completely curtailed,” Mc- 
Cormick declared. “There is a pos- 
sibility that it will be reduced 
under 50 percent however.” 

McCormick warned members of 
the Los Angeles Motor Car Dealers 
Assn., before whom he spoke, that 





Salesmen Offered Premium 


For Full-Markup Deals 


Special to Automotive News 

CHICAGO.— The Chicago Auto- 
mobile Trade Assn. tells in its cur- 
rent bulletin of what it describes 
as an “excellent plan” which a 
member dealer has originated for 
paying salesmen. 

In addition to regular compen- 
sation, this dealer pays 1 percent 
of the delivered price of the motor 
vehicle if the deal washes out 
within $25 of full gross; 2 percent 
if it washes out on a full gross 
basis; 3 percent if it washes out 
$25 or better over full gross. 

The money is divided equally be- 
tween the new car and used car 
salesmen when there is a trade-in, 
and where the deal is a clean one 
the new car salesman receives all 
of the additional compensation. 

Other important trade news re- 
ported in the bulletin covers the 
growing tendency toward all-year 
Sunday closing in the Chicago 
area. On this subject it is stated: 

“Many dealers have pointed out 
the strong desirability of being 
closed on Sundays during the en- 
tire year because: overhead can be 
reduced during a time when every 
effort must be made to cut down 
such costs; a limited number of 
cars will make it possible for deal- 
ers to sell them on a full markup 
basis, and the elimination of Sun- 
day shopping will help in this re- 
gard; dealers and their employes 
will finally get a chance to spend 
Sundays with their families, as 


nearly all other persons do, and 
employer-employe relations will be 
improved.” 


Current finance regulations are 
also discussed, with stress placed 
upon the fact that they are part of 
the National Defense program and 
that “a patriotic dealer will not 
contrive any petty hindrances 
either to their letter or spirit; he 
will not devise ways to get around 
the law, nor will he use any 
border-line advertising.” 


Terms of the time payment pro- 
visions are highlighted in the dis- 
cussion, including insistence upon 
bona fide selling prices and down 
payments, no _ overallowance_ to 
bring the used car into the one- 
third down payment class, nor a 
stepping up in the amount of in- 
stallment payments during the 18 
months allowed on contracts. 


Price control likewise comes in 
for attention, with the following 
warning given on that subject: 


“Automobile dealers do not want 
control by the federal government 
of new and used car selling prices, 
but the quickest way to get such 
control is to inflate the new car 
selling price beyond a reasonable 
markup point. Every dealer must 
get his full markup on every deal 
to stay in business. However, if he 
goes beyond this point and ‘packs’ 
the price, he is paving the way for 
rigid price fixing by the govern- 
ment.” 


if any automobile company or 
dealer seeks to make an un- 
warranted profit at the expense 
of the emergency created by de- 
fense, the OPA is ready to take 
prompt steps to protect the public 
from such profiteering. 


“If however,” he continued, “as 
I believe will be the case, the in- 
dustry will conduct its business in 
a@ normal way, the OPA will not 
interfere. There will be no price 
ceilings, if there are no tendencies 
of price increases toward inflation. 
There is no question but what we 
are on the verge of inflation; if 
not right now, we will be very 
shortly and the job of the OPA is 
to join together with American 
business to prevent this.” 


McCormick appointed every one 
of the 44,000 automobile dealers in 
the United States as his agents to 
work with him to stabilize values 
to the end of this national emer- 
gency. “Illegitimate packs in the 
price of cars or price increases 
which represent unreal values will 
not be tolerated by the OPA and 
drastic steps of a violator will be 
taken,” he warned. 


“But I want to give you fair 
warning,” he said, “that if the 
necessity arises, this office is pre- 
pared to take and will take the 
same sort of action for your in- 
dustry that it has taken for every 
other industry where inflationary 
tendencies developed. This means 
that we will be prepared to estab- 
lish prjce ceilings covering both 
the wholesale prices and the retail 
price of new cars, trade-in allow- 
ances on used cars, prices at which 
dealers will sell used cars, and 
prices for repair parts. This we 
must do in protection of the public 
interest, if the industry develops 
inflationary tendencies.” 


Dealers in Utah 
e 
Raise $3,000 to 
~ e 
Aid Campaign 
SALT LAKE CITY — Utah auto- 
mobile dealers, in a special meet- 
ing of the Utah Automobile Deal- 
ers Assn. last week, raised $3,000, 
130 percent of the amount request- 
ed, for participation in a national 
campaign to protect dealers’ inter- 


ests in the government program of 
curbing automobile production. 


“Utah, because of its geographi- 
cal situation and the lack of ade- 
quate facilities in other methods of 
transportation, is extremely de- 
pendent on the automobile,” said 
Charles C. Freed, state and national 
director of the dealers’ association. 
“The scheduled 50 percent cut in 
new automobiles will have a par- 
ticularly serious effect in Utah, and 
demands consideration.” 


The alternate of getting new cars 
—the repair and service of the old 
cars—will prove difficult in Utah. 


Freed estimated that calls for re- 
pairs are 25 percent more than 
last year. Additionally, the defense 
industries in Salt Lake City and 
Ogden, the metropolitan centers of 
Utah, are drawing heavily on the 
mechanic and service labor supply. 
One dealer estimated that 20 per- 
cent of Salt Lake City’s mechanics 
had left private automotive estab- 
lishments for work in the defense 
industries. 


San Francisco Show On; 


Set for October 18-26 

SAN FRANCISCO. — Motor 
Car Dealers Assn. of San Fran- 
cisco, sponsors of annual auto- 
mobile show here, announced 


last week that this year’s show 
is definitely scheduled for Oct. 


18-26 at the Civic Auditorium 
here. 

Bob Hope, movie and radio 
comedian, who broke all box 
office records last year at the 
show, is again listed as the 
feature attraction. J. E. French, 
Dodge distributor, is chairman 
of the show committee. 








———— 
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AUTOMOTIVE OUR PLEDGE 

D 5 om One sacred pledge we make our friends here and 
At 2 aed now. This publication, God willing and so long as 

Ef it is in our charge, will never champion the cause 

A of any individual or any corporation which is not 

L for the best interests of the automotive industry as 

€ a whole. Nor will its columns be used to spread 


gossip or inflame prejudice. It will confine itself to 
the upbuilding of the industry it is pledged to serve, 
wholly through the dissemination of NEWS which 
is timely, authentic and of value—(AN 6-10-1983). 
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Status Quo, Meaning the ‘Fix We Are In’ 


Po SLOCUM, in his article, “Who’s to Blame?” 
on page one of today’s AUTOMOTIVE News, has punctured 
one of the trial balloons that the government has been flying 
during the past year in its apparent effort to terrorize the 
automobile industry and make it come to heel. If Publisher 
Slocum may be regarded as a spokesman for the industry, 
then well-founded is his refutation of the charges that 
have come out of Washington that the industry itself is 
directly responsible for yoo ae mat of motor vehicles 
in the 1941-model season, overlooking the apparent fact that 
the “fear” buying during the first six months of the calendar 
year was brought about by the stories that came out of the 
nation’s capital — drastic cuts in production, shortage of 
materials, higher prices for the new season’s products, and 
almost prohibitive excise taxes in the offing, some of which 
have come true. Is it any wonder that the scared public 
rushed to its respective automobile rows and bought vehicles 
that in normal times would have been purchased in the 
fall? In our opinion, Publisher Slocum makes out a strong 
case of attempted terrorism against those who rule our 
immediate destiny. 

If anything, the automobile industry has been too meek 
in this crisis. Acknowledged as the main dependence of the 
nation in this emergency, it has sacrificed this, the biggest 
industry of them all, for the common cause. It has turned 
over its magnificent plants to defense work, let its legitimate 
automobile business go to hell, in order to arm the nation 
against Hitlerism. It is not its fault that government has 
been so poorly organized that it has been unable to take 
advantage of the opportunity — it has been the red tape 
and the slow-moving governmental departments that are 
responsible for the fact that the automobile industry is not 
running nearly at full production on defense work right now. 


Farmers in the Jell! 


O those who tire of hearing continually of the all-out 

leasing, lending and plain giving of our hard-earned 
American billions to the Chinese, the British and now our 
long-lost friends, the Russians, we especially recommend a 
reading of the U. S. department of agriculture’s recent esti- 
mate that the 1941 farm cash income should reach $10,- 
700,000,000. If this figure is not impressive enough, the 
same estimators figure that you may safely add another 
two billion dollars received through non-farm sources — 
interest from securities, work outside the farm fields, etc. 
“After farm taxes are paid” they say, “farmers have a 
better cash income position than city workers with equal 
incomes because of the non-cash contributions to farm in- 
come (housing, fuel, food, etc.)” 

As was pointed out in another section of AUTOMOTIVE 
NEws last week, the farmer is the A No. 1 prospect this 
year for automobiles and trucks. He has always been a 

ood buyer, particularly in a good year and he has, as these 

gures prove, plenty of money in his jeans today. The aver- 
age farmer is little affected by either the shortening of time 
payments or the disposal of his present cars or trucks, for 
which he can usually find some use on his own farm. 





--a word in 


M. Slocum 


SOMETHING Just at this time 
QUEER ABOUT when the “small 
PRIORITIES! business men” de- 
pendent either as 
dealers in automobiles or suppliers 
of the parts, accessories or service 
which goes into their manufacture 
and sale, are being haunted with 
curtailments already effected; when 
published threats are emanating 
from Washington that the manu- 
facture of automobiles will be 
stopped entirely before July, 1942, 
it is hardly comforting to learn 
from a recent Chicago Tribune edi- 
torial that “there is something 
queer about all of this priority!” 


* * * 


The Tribune bases this statement 
on the facts disclosed by a careful 
analysis of the maximum possible 
needs of steel, for defense in build- 
ing tanks, naval vessels, merchant 
ships, weapons and ammunition in 
the year 1942, totaling these re- 
quirements at 6,470,000 tons and 
then “adding 50 percent for all un- 
forseen needs would bring the total 
to 10 million tons. And steel is now 
being produced at the rate of 90 
million tons per year — nine times 
the largest possible amount the 
government could have any use 
for.” Adding the OPM estimate for 
steel requirements for 1942 of 13.8 
million tons to “the ten million 
tons which the British and other 
lease-lend countries have indicat- 
ed they would like to have, you get 
a total of about one-quarter of the 
steel output for this year. The 
amount remaining for civilian con- 
sumption would be 77 million tons, 
which is more than 25 percent more 
steel than was consumed in 1929. 
In the face of such plentiful supply 
the government has stopped the 
flow of the metal for civilian uses. 
There is something queer about all 
of this priority. All the materials 
produced and procurable in this 
country are not by any means 
needed for the current manufac- 
ture of war implements. What is 
being taken away from small man- 
ufacturers is being piled up in 
great heaps somewhere. This arti- 
ficial shortage will some day come 
back at us as a huge mountain of 
raw material which will either have 
to be destroyed or cause a shut- 
down of the heavy goods indus- 
tries for a long period.” 

* * * 


The first impulse of either big 
or small business when an order is 
received for defense products, 
which are entitled to a priority, 
is to exercise the option to pro- 
cure immediately the necessary 
supplies to complete that contract. 
Rumors are becoming common of 
concerns who already have in their 
warehouses sufficient material to 
complete government contracts 
which cannot possibly be fabricat- 
ed before the end of 1942. In the 
meantime manufacturers not only 
of automobiles but of refrigerators, 
electrical equipment and other con- 
sumer goods which require steel 
and other metal products are lay- 
ing off men by the tens of thou- 
sands, who some day “it is hoped” 
will be employed in defense work. 

* * * 


There are probably a half million 
people in the United States directly 
dependent on the sale of new auto- 
mobiles and trucks (not including 
the after-market or servicing) and 
these men and women are being 
told blithely by Washington that 
“maybe after next July there will 
be no more automobiles to sell.” 
For some reason the actions of 
these pseudo-economists who today 
hold the whip hand in Washington 
remind me of a little boy with a 
jack-knife working on the innards 
of a chronometer! 

s * * 


Thank God we have a courageous 
publisher like Colonel McCormick 
of a great publication like the 
Chicago Tribune with guts enough 
in these times to ferret out the 
facts and lay them plainly before 
the people. There is a growing 
army of us in America who believe 
that if we are going to fight about 
defending democracy (which is fun- 
damentally the rule by the people 
and not by a dictator or his bureau- 
cracy) that those people should be 
told the facts plainly and honestly 
by the men they have put in office 
and not by the loyalists, Royalists, 
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Texas 


August deliveries were 30 per- 
cent less than previous month. Sep- 
tember deliveries to date very low, 
on account of lack of 1942 cars. 
Public interest in 1942 series cars 
very indifferent. Probable cause 
attributable to pre-selling the fu- 
ture market, particularly through 
months of April to August. Propa- 
ganda, which ran rampant, featur- 
ing higher taxes and prices, scarci- 
ty of essential materials, govern- 
ment curtailment of production and 
lesser value in 1942 series contrib- 
uted highly to pre-selling. 

It all combined to provide a “buy- 
ers market” hedging against fu- 
ture requirements, and “boob deal- 
ers” contributed their full share to 
the trend without profit to the 
hysteria. 

Now, with better cars but a defi- 
nitely restricted number available, 
and likewise a lesser market across 
the board, dealers for the first time 
in years are beginning to realize 
that they are faced with a more in- 
telligent selling job at better mar- 
gins of profit if they are to sur- 
vive. Even so, many are destined 
to go by the wayside. 

The market is definitely improv- 
ing for good merchandising of used 
ears. Sensible credit restriction in- 
volved in the sale of new cars is 
tending to automatically place buy- 
ers in their proper price class, 
which is most beneficial to buyers 
and the industry. 

General conditions in Texas 
trade are very spotted. Livestock 
industry flourishing. Cotton, the 
money crop of Central Texas, 
promises a low yield with conse- 
quent reduced purchasing power. 
The state as a whole is in a favor- 

N. 


able economic position. — J. 
Mitchell, Waco, Tex. 

Rhode Island 

The majority of dealers. in 


Rhode Island are marking time 
awaiting introduction of new 
models, having nothing but new 
cars to offer for the next two or 
three weeks before new models 
arrive. Business in the past three 
weeks has been exceptionally slug- 
gish. At present the public does 
not seem to be interested in either 
new or used cars, due probably to 
the uncertainty of the gasoline 
situation, for no one cares to buy 
a car and be forced to leave it in 


and propagandists who are shut- 


tling back and forth across the At-|*-*!—Chicago (Palmer House). 


lantic these days.—G.M.S. 


‘Faced with Selling Job...’ 


ressed in this co of our readers. 
Anonymous contributions will not be accepted but confidence will 









lumn are those 


his garage for an indefinite pe- 
riod. 


It is the opinion of many deal- 
ers that, if the gasoline situation 
were straightened out, it would go 
far toward easing the tension 
which is so prevalent among pros- 
pective buyers. 


Reception of such new cars as 
have been shown is not as re- 
sponsive as in past years. The 
public has not been so interested 
in looking at the new offerings as 
heretofore, and it is the general 
consensus among dealers locally 
that we will all have a real selling 
job in 1942, in other words, they 
believe that public buying would 
have taken care of curtailment in 
new car production without the 
necessity of government regula- 
tion. Whether this fact will prove 
true remains to be seen. 


The recently enacted Credit Ex- 
tension Bill has done little to up- 
set the regular trend of business 
among dealers, in view of the fact 
that only a small percentage of 
deals locally were ever beyond the 
time as set up by the new federal 
edict, and the better dealers wel- 
come this regulation as one we 
have needed badly for a long time. 
—Harold A. Lanphear, Lanphear 
Motor Car Co., Providence. 


Coming Events 


OCTOBER 


11-18—Baltimore Automobile Show, 5th 
Regiment Armory. 


11-18—Rochester (N.Y.) Dealers Auto- 
mobile Show. 


11-19 — Automobile Show 
Automotive Trade Assn. 


15—New York (Roosevelt). Annual 
pecting of Automobile Old Timers, 


of Buffalo 


18-26—San Francisco (Civic Auditori- 
um). Annual Automobile Show. San 
Francisco Motor Dealers Assn. 


23-24—Tulsa, Okla. (Mayo). SAE na- 
_ fuels and 2. F meet- 


27-30—New York. Annual convention of 
American Trucking Assns. 

30-Nov. 1—Los Angeles. (Biltmore Ho- 
tel) SAE National Aircraft Produc- 
tion Meeting. 


NOVEMBER 


13-14—Cleveland (Statler). 
tional 
tenance meeting. 


JANUARY 


12-16—Detroit. (Book - Cadillac). SAE 
annual meeting and engineering 
display. 


SAE na- 


Na- 
ional Automobile Dealers conven- 
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SERVING THE 
WITAL NEEDS & 
OF TODAY'S 


AMERICA ! 





NEW and different car for new and differ- 
A ent times—that’s the new Oldsmobile 
B-44. Anticipating the needs of today’s 
America, Oldsmobile has brought out a heav- 
ier, huskier, handsomer car —this in addition 
to Oldsmobile’s No. 1 production job of shell 


Series 90, Eight-Cylinder 
Club Sedan 


for the artillery and cannon for fighting planes. 
Oldsmobile’s new B-44 is styled to stay mod- 
ern and built to stay young. It features new 
Double-Duty Bumpers, new Fuselage Fend- 
ers, new Dreadnaught Frames and Engines 
of greater “fire- power,” for alert, economical 
performance. It’s the kind of car wise buyers 
will want—dependable, durable and priced be- 
low most expectations. Available in three basic 
series and five distinct lines, the new B-44 
places Olds dealers in a strong competitive 
position. In 1942, Oldsmobile dealers will meet 
the nation’s needs with cars that are styled to 
stand out and built to stand up, in three dif- 
ferent price classes—low, popular and medium. 


FOU CAN ALWAYS COUNT ON OLDSMOBILE -ITS 


Series 70, Six or Eight 
Four-Door Sedan 
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OFFERING _== 


Proved and improved for 1942, Oldsmobile’s 

Hydra-Matic Drive stands again as the indus- 

try’s greatest demonstration feature. Hydra- 

Matic not only provides simpler and safer driv- 

ing, but it reduces gasoline consumption by 10 

to 15 per cent. No other drive can match it. 
*Optional at Extra Cost 


Series 60, Six or Eight 
Four-Door Sedan 
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Cadillac Lines for 1942 Reveal Many Styling Changes 


Controlled Ventilating System, 





Hydra-Matic Drive Offered 


DETROIT.—Cadillac observes its 
40th anniversary year with six 
series of 1942 models revealed to 
the public last week. New comfort, 
new ease of operation, new econ- 
omy and reliability are claimed in 
each of the series. 


Both from an appearance and 
a factual standpoint, the latest 
cars are wider and lower. A width 
measurement of 81 inches and a 
height of 63 inches is available on 
one of the sedans. 


To intensify this effect several 
refinements have been made. 
Fenders have been lengthened and 
now extend deep into the doors. 
The checkerboard grille has been 
broadened. Hood louvres and the 
cowl ventilator have been re- 
moved, a step made practical by a 
new controlled circulation system 
that feeds fresh air into the pas- 
senger compartment. Bumpers 
have greater depth, more rugged- 
ness and are crowned by two 
streamlined, bullet-shaped guards. 
Rear wheel shields are standard 
equipment. Running boards are 
concealed. 


Important to passenger comfort 
is the previously mentioned motion- 
induced ventilating system; to 
driving security a new develop- 
ment in brakes; and, to operation, 
thermostatic control is claimed to 
give quicker motor warmup. A 
greater number of Cadillac-engi- 
neered Hydra-Matic drives will be 
available in 1942. 


The Cadillac All-Weather Venti- 
lating system is a fresh air induc- 
tion method with ducts leading 
through the greatly increased cool- 
ing area of the grille into the pas- 
senger compartment. Two instru- 
ment panel buttons control the 
opening of these ducts, so that 
they may be individually adjusted. 
A complete turnover in passenger 
compartment air is possible in a 
few seconds, it is said. 

For winter driving the Cadillac 
unit offers a fixed temperature 
control similar to that afforded by 
household thermostats and is 
claimed to quickly circulate warm 
air in the coldest weather. 


The Super-Safe brakes which 
Cadillac introduces were devised 
to make high speed braking more 
secure. A new brake drum con- 
struction, heavier than formerly 
used by automobiles, is offered, 
plus a new design in sealing that 
is claimed to guarantee safety 
under all driving conditions. 

A cooler-running engine is 
claimed by a 10 percent increase 
in the car’s frontal ventilation area. 
The thermostatic control functions 
to shunt the water away from the 
radiator until a certain tempera- 
ture has been reached. This is a 
contribution both to rapid engine 
warm-up and increased passenger 
comfort, since winter heaters are 
connected to the system, it is said. 

Cadillac’s complete program for 
1942 covers 18 body types. Series 
Sixty-one has two; the Sixty-two, 
three types, including a convert- 
ible; the Sixty-three, one; the 
Sixty Special, two; the Sixty- 
seven, four and the Seventy-five, 


six. 

Individual interior touches have 
been created for each series, with 
new upholstery, garnish mouldings, 
hardware and appointments. 

Strikingly changed for the year, 





SAFER BRAKES are a feature of the 
1942 Cadillacs. Brake drums are heavier 
and the system completely sealed. 
control feature is this T-handled hand- 


it is said, are the Series Sixty-two 
and Sixty Special, both of which 
are lower and longer than in 1941. 
Seven inches have been added to 
the wheelbase of the Cadillac Sixty 
Special, mainly for the purpose of 
increasing rear passenger legroom 
and comfort. 

Of special interest among body 
improvements to be found in the 
line is a new type of seat con- 
struction that has been appropri- 
ated from the custom car field. 
Here the seat frame construction 
is stationary, although cushions are 
adjustable to suit varied statures. 
A garnish moulding extends across 
the seat back, and the outer ends 
of the dash panel are curved to 
give the effect of an unbroken 
panel belting the passenger com- 
partment, it is said. 


A number of improvements in 
the driver’s compartment are 
claimed to augment safety and 
operating ease. The “T’” handle of 
the emergency brake is now lo- 
cated within easy reach on the in- 
strument panel. Release is accom- 
plished by twisting the handle after 
the brake has been set. Dials have 
higher visibility. A three-way igni- 
tion switch guards against an in- 
advertent waste of electrical cur- 
rent by accessories. Control of the 
direction-turn indicator has been 
re-designed for greater conven- 
ience. A concentric steering column 
encases the shifting mechanism. 
The three-spoke steering wheel 
with its circular horn ring and 
streamlined hub adds to the at- 
tractiveness of the compartment. 


The same 150 horsepower V-8 en- 
gine is continued without radical 
change to power all series. Sturdier 
gas tanks, new rear spring pads 
and better shock absorber valving 
are listed among chassis improve- 
ments. 


Research Board 
Begins Study of 
Highway Setup 


WASHINGTON.—The “Board of 
Investigation and Research,” cre- 
ated in the Transportation act of 
1940 to investigate the various 
methods of transportation, has 
completed preliminary organization 
with offices in the Dupont Circle 
Bldg. here. 

In a report to the President 
stating its readiness to begin a 
thorough study of the nation’s 
transportation facilities, the board 
announced conferences are being 
held with representatives of vari- 
ous agencies—both governmental 
and private—interested in the in- 
vestigation. 

The board is inviting from all 
such sources full cooperation, sug- 
gestions as to the scope and na- 
ture of its work, and advice con- 
cerning the procedures best adapt- 
ed to the effective development of 
the essential facts, the President 
was advised. It is expected that in 
this way the studies of the board 
may be so designed as to be of 
maximum usefulness in the public 
interest. 

The act authorizes the board to 
examine carriers’ accounts, records 
and memoranda and gives it access 
to the carriers’ properties. The 
carriers must furnish the board or 
its agents any information and re- 
ports desired in investigation of 
any matter within the scope of the 
board’s duties. The board may hold 
hearings and subpoena witnesses 
and require that books, papers, 
correspondence and other docu- 
ments be produced. The board is 
operating on an initial appropria- 
tion of $100,000. 





New Type Pontoons 


ELWOOD, Ind.—A method of making 
inexpensive lightweight pontoons for 
seaplanes out of plywood as devised 
by Carl A. Wollam, the Navy’s first 
balloon pilot, is being tried here at 
the National Trailer Corp. plant. Most 
floats are made of aluminum alloy, now 
on the government's priorities list. 


A| Wollam said the floats, emp. weigh 
e 


half that of metal floats, y can 


brake lever below the dash. Release is | be equipped with tanks to carry auxil- 


accomplished by turning the handle. 


s 


ary fuel and supplies. 


Cadillac Offerings for 1942 .. . 





LONGER AND LOWER lines mark the 1942 series of Cadillacs. 
Pg added distinction to grilles and hoods. 
1941 60 Special in blending into the bodies. 


Refinements 
Fenders follow the trend of the 
A new ventilation system and im- 


proved brakes are among the new features introduced on the cars. 





1942 DESIGN of the Cadillac offers new harmony of lines. 
Fenders blend into the bod 


extended across the front. 
and deeper. 


braking safety. 


Crude Rubber 
Use to Be Cut 


MONTREAL. — Consumption of 
crude rubber in Canada for civilian 
purposes will be reduced to 70 per- 
cent of the monthly average used 
in the year ended last May 31 
under an order by A. H. William- 
son, controller of supplies in the 
munitions and supply department, 
it was announced last week. 

The reduction will be gradual 
beginning with 10 percent in Oc- 
tober and 5 percent additional in 
each following month until the 
full 30 percent is effective Feb. 1, 
1942. 


An advisory committee composed 
of leading rubber and rubber pro- 
cessing companies will advise the 
controller as to the allotments to 
processors on this restricted basis. 


The order requires that all war 
needs of crude rubber must be 
supplied first, after which re- 
leases will be made to dealers. The 
surplus, if any, will be placed in 
storage against future require- 
ments and emergencies. 


All supplies of crude rubber in 
Canada are under control of the 
Fairmount Co. of Montreal, a 
government-created and owned or- 
ganization, which will release the 
rubber under direction of Mu- 
nitions Minister C. D. Howe, on 


information from the advisory 
committee. 
Gun Production 


Speeded by AC 


DETROIT.—Attainment of its 
daily production goal for .50 caliber 
machine guns in just one year 
from the day it received its con- 
tract was announced last week by 
George Mann jr., general manager 
of the AC Spark Plug division of 
General Motors. 


In March of this year, only six 
months after receiving the Ord- 
nance department’s initial order, 
AC completed its first gun and the 
following month made its first 
shipment of several guns. In July 
the 1,000th gun was produced just 
10 months ahead of schedule. A 
total of 2,800 workers are now em- 
ployed in the machine gun plant. 


Although maximum production 
has been reached under the origi- 
nal schedule, it is now planned to 
step up daily output still further, 
Mann said. He pointed out that 
the original AC order totaling $22,- 
800,000 has been increased to $47,- 
600,000. 


Grilles have been 
ody. 


proved 


eo 


WIDER REAR DOORS and increased 
comfort in the 1942 Cadillac 60 Special 
have been obtained by a seven-inch ex- 
tension in wheelbase. The car does not 
carry a running board but a wide door 
sill answers the purpose. 


Retail Financin 
In U. S. Declines 
26% During Aug. 


WASHINGTON — Daily average 
dollar volume of retail financing of 
new passenger automobiles in Au- 
gust, 1941, decreased 26.2 percent 
from July, according to preliminary 
estimates of the U. S. department 
of commerce. 


In the same period a year ago, 
there was a drop in daily average 
financing of 25.6 percent. Daily 
average volume of new automobile 
financing in August, 1941, is esti- 
mated at 19.5 percent above the 
same month last year, or less than 
the 20.5 percent gain recorded in 
July from the preceding year. 


Estimated total new automobile 
financing during the first eight 
months of 1941 was 35.8 percent 
above the same period of 1940 and 
14.3 percent above the first eight 
months of 1937. 


Fuel Usage Up 
RICHMOND, Va.—Despite the 7 p m 
to 7 a m curfew, gasoline consumption 
soared to a new high in Virginia last 
month, tax collection records of the 
Virginia State division of motor ve- 
hicles showed. 


Army Output Hit 

RACINE, Wis.—The Nash-Kelvinator 
plant here closed Sept. 26 for a week 
ecause of shortage of material needed 
to complete the 20,000-trailer order for 
the United States Army. Some 1,000 
trailers remain to be completed in con- 
nection with the order. Some 260 men 
are affected by the layoff. 


Hoods are longer 
Important mechanical advances include a new ane system 
that adds both to passenger comfort and engine efficiency and an im 





OPM Continues 
10% Cut in Fuel 
Supply of East 


WASHINGTON. — Deliveries of 
gasoline in the Atlantic coast area 
will be cut 10 percent under an 
order signed last week by Donald 
M. Nelson, director of priorities. 
The order, recommended by Petro- 
leum Coordinator Harold L. Ickes, 
takes the place of the 10 percent 
reduction provided Aug. 15 by the 
former Office of Price Administra- 
tion and Civilian Supply. 

So far as the ordinary motorist 
is concerned, the order means that 
filling stations, by and large, will 
have 10 percent less gasoline to 
fill their wants. Full deliveries 
may be made for some important 
uses, however. These exemptions 
apply to federal, state and local 
governments, and limited excep- 
tions are provided on deliveries of 
gasoline for defense projects, for 
agricultural activities and for the 
operation of vehicles, such as in- 
terstate trucks, operating under 
certificates of convenience and ne- 
cessity. Cuts will apply, however, 
to the operations of delivery trucks 
and taxicabs as well as to pas- 
senger cars. 

Although the order is compli- 
cated in form, its major purposes 
are simple, to conserve gasoline in 
the Atlantic Coast area, and to 
make certain that sufficient tank- 
er tonnage is available for ship- 
ments of fuel oil. This is ac- 
complished by setting up a per- 
centage formula which states the 
total quantities of gasoline which 
may be delivered in the Atlantic 
Coast states and the amount of 
gasoline which may be delivered 
to consumers within those states. 
Percentages vary by states, but the 
overall cut for the area approxi- 
mates 10 percent. These percent- 
ages have been fixed for October 
but they may be changed in later 
months. 

One important provision of the 
order prohibits the shipment of 
motor fuel from the Atlantic Coast 
area to any point outside the area. 

* * * 


AAR Finds 4,000 


More Idle Oil Cars 

WASHINGTON. —A new esti- 
mate that 24,000 tank cars are 
available for transporting gasoline 
to the East—the old estimate was 
20,000 cars—was supplied last week 
to a Senate committee investigat- 
ing reports of oil and gasoline 
shortages on the Atlantic seaboard 
by J. J. Pelley, president of the 
Association of American Railroads, 
whose previous, and lower, esti- 
mate had been disputed by the 
petroleum coordinator, Harold L. 
Ickes, as absurdly high. 

Pelley’s total of more than 24,000 
surplus cars compared with an 
estimate by Ickes of slightly more 
than 5,000 cars found available in 
a recent survey, most of which, 
Ickes said, now had been put into 
use. 


Ruark Expects U.S. 
To Halt Inflation 


DETROIT.—Whether present , 


price trends will develop into run- 
away inflation is the big question 
of economic import facing the 
American public, B. W. Ruark, 
general manager, Motor and Equip- 
ment Wholesalers Assn. told De- 
troit Boosters and their jobber 
guests at a recent meeting. 


He further stated that “there is 
no reason why any dangerous price 
inflation should result from the 
situation created by defense ex- 
penditures, for we have adequate 
instrumentalities of control if we 
have the will and courage to use 
them.” He also said, “I believe our 
government is fully alert to the 
ravages that would be caused by 
unbridled inflation and that it will 


use the controls at its command i 


to prevent such inflation.” 
Referring to 


business conditions, Ruark said 
that such conditions at any given 
time depend upon: First, the 


ability to get goods; second, ability 
to sell goods; and third, the ability 
to do so at a profit. 
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New Spitfire Engine! 


More Powerful .. . 
Longer-Lived with 
Superfinished Parts! 


Chrysler’s most efficient 
engine...its “long-lived” 
qualities greatly in- 
creased by more exten- 
sive use of Amola Steel, 
Superfinish and Oilite 
metals. 


A THUNDERBOLT in modern Airflow beauty 
...a thunderbolt in new, more efficient per- 
formance... that’s the beautiful new Chrysler! 


New perfection in Chrysler’s famous Fluid 
Drive and Vacamatic transmission! New sleek- 
ness in Airflow lines and styling! 


Inside, amazing roominess ... a master- 
piece of color harmony with Chrysler’s 
“Tailoring to Taste”. . . smart modern plastics 
... quality in every detail. 


The new Spitfire engine is bigger, more 
powerful . . . yet with Fluid Drive and 
Vacamatic transmission, this new Spitfire 
conserves fuel, using only a small fraction 
of its horsepower at cruising speeds... 


A 


UTOMOTIVE NEWS, OCTOBER 6, 1941 


The Beautiful New 
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WHY SHIFT GEARS?..TRY 
CHRYSLER FLUID DRIVING! 


unleashing dynamic action in emergencies! 


The most “wear-proof’’ Chrysler in his- 
tory! Far wider use of Chrysler’s Amola 
steel and Ojilite metals. No ‘‘roughed”’ bear- 
ings ... Chrysler’s Superfinish—with aircraft 
precision—conserves fuel and oil, increases 
performance, reduces wear! 


If you thrill to beauty, performance, en- 
gineering—see the beautiful new Chrysler! 


With these beautiful new Chryslers, 
and the splendid new Plymouth, 
Chrysler dealers face still another great 
opportunity. Perhaps you, too, would 


BE HAPPIER WITH CHRYSLER! 


BE MODERN= 
with Fluid Drive and 
Vacamatic Transmission 


CONSERVE FUEL 
with Fluid Drive 


and Vacamatic 
Transmission 


The tachometer shows as you drive 
how a Chrysler conserves fuel... 
cruises on a fraction of its horsepower 
.-. automatically provides extra power 


when needed. 
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Safety, Improved Ride Keynote Ford Lin 
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Six-Cylinder Engine Improved, |1949 Ford | 1942 Ford Offerings 5 gue 
Styling Advancements Offered : _— 


DEARBORN.—The Ford car for 
1942, powered with either an ad- 
vanced six-cylinder or V-8 engine, 
was revealed last week through- 
out the country. 

Featuring new exterior lines and 
new styling within, the 1942 Ford 
car was disclosed to be lower, safer 
and easier riding than any of its 
more than 29,000,000 predecessors, 
it is said. 

Either of the optional Ford en- 
gines delivers 90 horsepower. Their 
performance is even higher than 
before, and operating economy has 
been improved through a long 
series of engineering refinements, 
it was claimed. 

Although production of 1942 Ford 
cars will be sharply curtailed as 
the immense program of defense 
work being carried out by the 
company gets into full swing, Ford 
engineers declare the new cars are 
unquestionably the finest in the 38 
years of the company’s history. 
While some new materials have 
replaced old ones because of de- 
fense requirements, the change has 
meant added manufacturing cost 
rather than any let-down in serv- 
ice or appearance of the parts af- 
fected, Ford engineers claim. 

Three Lines Available 

Three lines of Ford cars are of- 
fered—the Super Deluxe, the De- 
luxe and the economy Special. The 
first two are equipped at the fac- 
tory with either the six or eight- 
cylinder engine. The Special is of- 
fered with the six-cylinder power 
plant only. 

In appearance the new cars are 
larger and more massive. A com- 
pletely new frontal design has a 
low, wide grille of bright metal as 
its dominant feature. Headlamps 
and auxiliary lamps are recessed 
in the front of the wider fenders, 
and the fenders themselves flow 
smoothly into the body lines to 
accentuate the general streamlined 
effect of the car’s styling. 

Bodies flare out at the bottom 
concealing the running’ boards 
completely. The Super Deluxe 
models have bright exterior mold- 
ings around all windows as an ad- 
ditional style touch. 


Interior Styling 

Advanced style innovations are 
evident in the interior treatment of 
the 1942 Ford cars. Most striking 
of these are found in the Super 
Deluxe body styles. Leather and 
cloth upholstery are used in com- 
bination to achieve an appealing 
two-tone effect in a variety of 
colors and fabrics. 

The new instrument panel in all 
three Ford lines is designed for 
easy reading. The speedometer and 
30-hour clock in the Super Deluxe 
now have large circular dials, one 
on either side of the new plastic 
radio speaker panel. Most of the 
other instruments are grouped di- 
rectly in front of the driver. 

Improved Ride 


One of the chief engineering ad- 
vances claimed for the 1942 car is 
a softer and more stable ride. The 
car tread has been widened 2% 
inches in front and 1% inches in 
the rear. Springs have been rede- 
signed and lengthened. Double- 
action high-pressure type hydraulic 
shock absorbers are provided all 
around. , 

The center section of the new 
front axle is lower and this, in 
connection with the changes in the 


springs, has permitted the car 
floor and the car’s center of gravity 
to be lowered proportionately. The 
frame is designed for great rigidity, 
which tends to keep bodies quiet 
through long service. 

Safety Features 


Stabilized, easier steering is an- 
other safety feature of the 1942 
Ford. The torsion bar, which helps 
maintain balance on curves and in 
cross winds, has been improved 
further and now is combined with 
a track bar to help keep the steer- 
ing mechanism in perfect align- 
ment under all conditions. 


The steering column is heavier 
and the wheel turns in a self-ad- 
justing ball bearing. Operation of 
the finger-tip gearshift and hy- 
draulic braking system also has 
been made still easier. Danger of 
skidding has been minimized 
through a 60-40 distribution of 
braking pressure between front 
and rear wheels. 


Body Insulation 


Controlled ventilation is a 
feature of the car’s body engineer- 
ing. Visibility is exceptionally good 
because of large safety glass area 
and through the use of narrow body 
pillars. The windshield is low and 
this, in addition to the low hood 
and the high position of the ad- 
justable front seat, permits the 
driver to have a clear view of the 
roadway close to the car. 

Bodies are of all-steel construc- 
tion. No wood whatever is used in 
the body structure. They have been 
very carefully sound engineered 
and rubber is used at all points of 


metallic contact as a sound in- 
sulator or vibration absorber. 
Additional power, greater fuel 


economy and improved cooling of 
the 1942 engines highlight the 
year’s engineering advances on the 
engines. 

Faster acceleration and improved 

climbing ability have been brought 
about through a “streamlined” ex- 
haust system which permits faster 
disposal of exhaust gases, reduced 
back pressure and correspondingly 
improved performance. 
- The compression of the Ford 
V-8 90-horsepower engine has been 
maintained at 6.20, and the com- 
pression of the 90-horsepower six- 
cylinder engine is 6.70. 


Engine Advancements 


Among other engineering im- 
provements are changes in the 
ignition system to facilitate serv- 
ice. There is now a separate coil. 
The “pan cake” distributor has 
been redesigned for clearance but 
otherwise retains the features of 
the past. 

Improvements in the carburetor 
have resulted in greater fuel ef- 
ficiency. The changed location of 
the fan is one of the factors in 
improved cooling. The fan now is 
belt-driven at speeds higher than 
engine speed. 

There are six Super Deluxe body 
types, including a convertible club 
coupe with quarter windows in 
the sides of the top for the rear 
seat passengers, and an _ eight- 
passenger station wagon. 

Deluxe car body types are the 
tudor sedan, fordor sedan, coupe 
and a new sedan coupe, with a 
choice of three colors. Special body 
types are coupe, tudor and fordor 
—. The Special comes in black 
only. 





in the ‘“‘Ford velvet ride.” 


DUAL STABILIZERS, new on the 1942 Ford, mark an im 
A track bar has been 


rtant improvement 


added to ry steering stable. 


The torsion bar controls roll and sidesway. The result is said to be easy steer- 


ing and stability o 


oad, combined with a soft ride. 





1942 FORD Super Deluxe geune, like other models in the new Ford lines, has 


a@ massive front and a tapered rea 





NEW COLORS and new styling, both inside and out, feature the 1942 Fords. 


This photo illustrates massiveness of the cars, with plent 
front seat for three persons and expansive window area 


of room in the wide 
or better vision. 


GM Sets Defense-Job Shifts; 
Strikes Hit Plymouth, Dodge 


By Harry A. Williams 
haseiude Editor 
DETROIT.—The first definite 
step toward relieving the trouble, 
now brewing among UAW-CIO 
workers over the unemployment 
problem arising from the OPM 
automobile curtailment program, 
was the announcement last Friday 


by General Motors Corp. that a 


Prices 


(Continued from Page 1) 
$885; sedan coupe, $910; Fordor 
sedan, $920; convertible club coupe, 
$1,080; station wagon, $1,115. 

The company’s charges for dis- 
tribution and _ delivery, federal, 
state and other government taxes 
are extra. 

CHEVROLET—Following prices 
are delivered in Flint and include 
only the original 3% percent ex- 
cise tax: 

Stylemaster— Business coupe 
$799; town sedan $841. 

Fleetmaster — 5-passenger coupe 
$887; town sedan $897 and sport 
sedan $938. 

Fleetline — Aerosedan $923 and 
Sportmaster $964. 

WILLYS — Following prices are 
retail delivered prices in Toledo, 
and do not include local or state 
taxes: 

Speedway —Coupe $758; 
sedan $811. 

Deluxe—Coupe $835; 4-door se- 
dan $862. 

Plainsman— Coupe $887; 4-door 
sedan $915. 

Commercial cars—Cab pickup 
$785; panel delivery (COE) $1,010; 
station wagon $1,055. 

MERCURY — Following prices 
are quoted at Detroit, with dis- 
tribution and delivery charges and 
federal, state and government taxes 
extra: 

Coupe $995; 2-door sedan $1,030; 
sedan coupe $1,055; town sedan 
(4-door) $1,065; club convertible 
$1,215; station wagon $1,260. 

LINCOLN — Following are De- 
troit prices with delivery charges, 
state and federal taxes and 
Liquamatic drive extra: 

Lincoln-Zephyr — Sedan, $1,700; 
club coupe, $1,700; coupe (3-pas- 
senger), $1,650; convertible coupe, 
$2,150. Sedan and club coupe with 
custom interior, $1,795; coupe (3- 
passenger) with custom interior, 
$1,735 

Lincoln - Continental — Cabriolet 
and coupe, $3,000. 

Lincoln-Custom — Sedan, $2,950; 
limousine, $3,075. 


4-door 


formula for switching non-defense 
workers to defense production had 
been agreed upon by GM, OPM and 
UAW-CIO. 


Much grumbling has been noted 


in the past two weeks among the 
ranks of the union over the meth- 


ods being used in the transfer of| Motors of Canada, Ltd.; H 


workers to defense jobs. Workers 
have been claiming that seniority 
status has been completely disre- 
garded whenever defense jobs open 
up. New men have been called 
upon to fill these jobs, they charge, 
while those with long-standing 
seniority remain on automobile 
production and get only a partial 
week’s employment. 

That this situation may eventual- 
ly get out of hand of union leaders 
was seen in the wildcat strikes 
which took place at Briggs Body 
here last week. The dispute in- 
volved seniority rating of four men 
transferred from one department 
to another. Leaders involved in 
the wildcat strike were dismissed 
by the management with the ap- 
proval of Melvin Bishop, UAW- 
CIO’s new czar over Briggs local 
union. 

The GM formula provides for the 
holding of seniority status by all 
GM workers who transfer to any 
defense plant for as long as they 
are employed in a defense plant. 
All employes, who have been work- 
ing on non-defense production, will 
be given preference in newly cre- 
ated defense jobs, so long as they 
are in the same community. 

The Briggs dispute caused Plym- 
outh to close down for two days 
last week. A day’s production was 
also lost at Dodge last week due 
to a strike in the paint depart- 
ment. The dispute arose over work- 
ing conditions in the paint shop 
and was quickly settled. 

In Washington last week the 
National Labor Relations Board 
ordered elections in Ford parts 
plants in 14 Michigan cities. Em- 
ployes will choose between the 
UAW-CIO and UAW-AFL and the 
elections will be held within 30 
days. 

UAW-CIO had previously asked 
the board to dismiss the election 
on the grounds that the contract 
now in effect with Ford covers the 
parts plants. 


Cremins Promoted 


SOUTH BEND. — C. S. Fletcher, 
Studebaker sales manager, announced 
a week the transfer of E. J. Cremins 
to the home office here, where he will 
assist R. A. Reese, manager of Busi- 
ness Mgrenendicing division. Cremins 
joined Studebaker in 1936. 


e for 1942 





SAE Nominates 
Herrington for 
President in “42 


NEW YORK—A. W. S. Herring- 
ton, president, Marmon - Herring- 
ton Co., Inc., has been nominated 
for 1942 president of the Society 
of Automotive Engineers to suc- 
ceed A. T. Colwell, vice president, 
Thompson Products, Inc. David 
Beecroft, of Bendix Products divi- 
sion, Bendix Aviation Corp., has 
been nominated for treasurer. 

Vice-presidential nominees for the 
coming year are: Aircraft, Peter 
Altman, director of the Manufac- 
turing Research Dept., Vultee Air- 
craft, Inc., aircraft-engine, Cc. F. 
Bachle, vice president in charge of 
research, Continental Aviation & 
Engineering Corp.; Diesel-engine, 
H. L. Knudsen, chief engineer, 
Cummins Engine Co.; fuels & lub- 
ricants, C. M. Larson, chief con- 
sulting engineer, Sinclair Refin- 
ing Co.; passenger-car, Ernest E. 
Wilson, director, General Motors 
Proving Ground. 

Also, passenger-car-body, E. L. 
Allen jr., sales engineer, Reid Pro- 
ducts division, Standard Products 
Co.; production, Joseph Geschelin, 
Detroit technical editor, Chilton 
Co.; tractor & industrial, L. S. 
Pfost, chief engineer, Tractor divi- 
sion, Massey-Harris Co.; transport- 
ation & maintenance, J. Y. Ray, 
supervisor automotive equipment, 
Virginia Electric & Power Co., and 
truck & bus, F. B. Lautzenhiser, 
chief transportation engineer, In- 
ternational Harvester Co. 

Nominated for membership on 
SAE council for the 1942-43 term 
are: W. S. James, chief engineer, 
Studebaker Corp.; J. V. Savage, City 
of Portland, Municipal Shops and 
Motor Vehicle Inspection Station, 
and T. P. Wright, assistant chief, 
aircraft section, OPM. 

Continuing on the council for 
1942 will be the following who were 
elected for a two-year term at the 
beginning of 1941: N. C. Millman, 
product service manager, General 
Cc. Ma- 
thews, automotive engineer, Public 
Utility Engineering and Service 
Corp., and D. A. Fales, associate 
professor of automotive engineer- 
ing, Massachusetts Institute of 
Technology. Serving on the 1942 
council as past presidents will be 
Colwell and Arthur Nutt, vice- 
president of engineering, Wright 
Aeronautical Corp. 


Cincinnati Dealers 
Urged to Cancel 


Parts Discounts 


CINCINNATI — Dealers in this 
trade area have been requested by 
the Cincinnati Automobile Dealers 
Assn. to eliminate all discounts on 
parts and thus conserve the mea- 
ger supply for their own business. 

This action was taken by the 
organization directors after they 
had considered the _ established 
practice of granting discounts on 
parts to insurance companies and 
independent garages. In view of 
the certain scarcity of parts which 
will soon prevail, these representa- 
tives of the trade decided now was 
the opportunity to eliminate all 
discounts. 

Dealers in this market who have 
granted discounts on parts in the 
past said they did so unwillingly 
because they felt they were com- 
pelled to in order to hold certain 
business or to establish volume. 


Truck To 


First Ten in Reg 


Ten 


strations Re- 


ported in Automotive News Today: 
1941 1940 


Pos. Make Pos. 
1—159,452 Chevrolet 129,196— 1 
2—135,124 Ford 107,008— 2 
3— 68,026 Internat’] 51,560— 8 
4— 44,313 Dodge 38,881— 4 
5— 32,018 GMC 26,194— 5 
6— 7,069 Plymouth 7,116— 6 
i— 6,612 Mack 4,878— 17 
8— 6,608 White 4,190— 9 
9— 4,368 DiamondT 4,359— 8 
10— 3,393 Studebaker 857—15 
Total All Makes 
477,648 $82,469 


These figures.do NOT include 
government deliveries. 
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‘Know-Nots’ Found Chief Crities of Defense Output 


But Industry 


By Dana Stuart 

Wall Street Correspondent 
NEW YORK—Most of the criti- 
cism of the alleged slowness of de- 
fense production comes from 
sources with little or no experience 
in production. And the fact is that 
the bulk of the criticism is the re- 
sult of abounding confidence in the 
ability of American industry to pro- 
duce miracles and do it overnight. 


But because of an apparent ignor- 
ance of all the years of hard work 
behind the nation’s success in mass 
output and because of a failure to 
understand that even the change- 
over from one model of an automo- 
bile to another involves tremendous 
behind - the - scenes ex pe nditures, 
work and patience, industry is be- 
ing criticized because it cannot 
turn out tanks as fast as automo- 
biles. 


Of course, the nation has looked 
to the automobile industry to set 
the pace because it has done so in 
the past. And when the history 
of this defense program is written, 
it will be found that the automobile 
makers are setting the pace now. 
But in the meantime, there is an 
impatience that really is under- 
standable. 

A regrettable thing, however, is 
that some liberal journals that are 
most vociferous in urging an all- 
out effort, are undermining public 
morale by obstructive criticism. It 
would seem at times that some 
people who are loudest in their 
demands for defense and even war 
actually are afraid that American 
industry will live up to its reputa- 
tion and win the struggle. It makes 
one think that some of those people 
can’t make up their minds whether 
they want industry to do the job 
successfully or not. It’s a good bet, 
however, that even if American 
manufacturers do turn the trick 
(as they are certain to do) they 
are not going to get much credit 
from some quarters. They might 


Priorities System 
To Be Continued 
In Modified Form 


WASHINGTON.—T o clear up 
some recent misunderstandings and 
give industry a clear picture of 
what is contemplated by those di- 
recting the government defense 
effort, Donald M. Nelson, priorities 
director of OPM, declared last 
week that the present priority sys- 
tem will be strictly obeyed. 

In some quarters it had been 
understood that direct allocations 
would supplant the priority pro- 
gram. 

No sudden changes are in pros- 
pect, he said, even though defense 
allocation will be required more 
and more. 

“There will be increased em- 
phasis on allocation of materials 
and classification of end _ uses,” 
Nelson said. He added that the 
statement was motivated by the 
recent reorganization of the de- 
fense agencies, together with 
speculation concerning new em- 
phasis on allocation of the raw 
materials. 

“A number of priority rules and 
regulations, preference rating or- 
ders and other legal documents, 
have been issued since the first 
of the year in the interests of de- 
fense,” he said. “These remain in 
effect. They will continue unless 
circumstances warrant changes 
from time to time in the future.” 


Three New Directors 
Named by Autocar 


ARDMORE, Pa.—John A. Payne, 
president of Consolidated Copper- 
mines, Inc., New York, Oliver H. 
Payne, New York, and Robert Si- 
mon, president of Liberty Aircraft 
Products Corp., of Farmingdale, L. 
I., have been elected to member- 
ship on the board of directors of 
the Autocar Co. 

The elections were held to fill 
vacancies caused by the resigna- 
tions of Walter S. Mack jr., Edward 
A, LeRoy jr. and C. B. Colpitts. 
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is Confident 


Masses Will Give Due Credit! i 





STOCK PRICE AVERAGES 


Previous Latest Year 


Period Period Change Ago 

WENGE. cv cvvovsscee 29.52 29.30 —0.22 34.14 
10 car-truck co.’s ... 29.80 29.73 —0.07 35.83 
10 parts-access. ..... 28.30 27.31 —0.99 27.75 
4tire-rubbers ...... 20.27 19.80 —0.47 16.92 


as well make up their minds to 
that. 


No matter how great the sacri- 
fice, regardless of the fact that the 
automobile industry would rather 
make automobiles than tanks, if 
the industry makes a few dollars 
on the manufacture of machines of 
war, there will be some who label 
those gains (even though the over- 
all effect is a net loss) as ill- be- 
gotten. But American industry can 
go ahead, confident that the great 
mass of the people are aware of 
the facts and will give credit where 
credit is due. 


DONT BE SHOCKED 
BY STATIC SPARKS 





1942 PLYMOUTH Special Deluxe town sedan. Wheelbase of 117 inches, new 
95 horsepower engine, plus ‘Safeguard’? wheels and numerous other advance- 


ments, are standard in this town sedan. 





NEW SPONGE RUBBER 

AKRON—To fill requirements of 
a wide range of applications where 
oil, grease or other solvents which 
deteriorate natural rubber rapid- 
ly are present, B. F. Goodrich Co. 
here announces a new sponge rub- 
ber made from its synthetic rub- 
ber, Ameripol. 


NEW PLANT OPENED 
CLEVELAND — Truck Engineer- 
ing Corp., makers of trailers and 
truck equipment, announced last 
week the removal of office, fac- 
tory and service facilities to a new 
and larger plant here. 


Pete Wembhoff’s Fourth Dimension 
offers news of automotive advertising. 


(885 )—9 





Motor Products 


Exports Decline 


16% During July 


WASHINGTON —Exports of 
automotive products declined 16 
percent to $20,137,189 in July, 1941, 
from $24,115,341 in June although 
the trade was 30.5 percent above 
the $15,425,218 exported in July of 
last year, according to the U. S. 
department of commerce. July 
valuation is the highest on record 
for that month since 1937. 

The decrease in July was ac- 
counted for in shipments of trucks 
and miscellaneous automotive 
items as exports of passenger cars 
increased to 6,833 units valued at 
$4,569,996 from 3,885 units valued 
at $3,409,562 in June, 1941. The 
largest increase in passenger car 
exports occurred in the classifica 
tion not over $850, these units in- 
creasing to 5,934 units from 3,047 
units in the previous month. 






NEW U.S. STAT-X POWDER ELIMINATES STATIC 
ELECTRICITY...RADIO INTERFERENCE 








TAKES BUT A FEW MINUTES...COSTS BUT A FEW CENTS 


PAYS A BIG PROFIT 





One tablespoon- 
ful of U. S. Stat-X 
Powder... 


placed in Battery 


Hydrometer with 
float removed... 


S 





ESIDES doing away with all radio static 
b caused by friction between tires and road, 
the new U.S. Stat-X Powder eliminates 
static shocks and sparks, long a cause of 
annoyance to service men. 


U. S. Stat-X Powder has been tested in 
practically all makes of cars and tires. In 
every case it has proved 100% effective. It 
is available in cartons of 12 cans, or enough 
powder to “shock-proof” 120 cars at a re- 
tail price of $1.00 per car, installed. Dealer 
cost per car 10¢. Mail coupon for full details. 


o 


a 
UNITED STATES RUBBER COMPANY 


1230 Sixth Avenue, Rockefeller Center, New York, N. Y. 


SSS ee eee 


iMAIL THIS COUPON TODAY!: 


: UNITED STATES RUBBER COMPANY 
l 1230 Sixth Avenue, 
injected ~~ valve I Rockefeller Center, New York ! 
opening of tir 
vube, pretects any [LF would like full details about the new U.S. Stot-X Powder, | 
tire on any car for I i 
life of tube. j SRS 2 a eau sa cede eeu es westieerbbenset i 
t MAMIE c cc ccccrececcccccecenscccccaseeececcee 1 
CO ck eneass bednnescesedereensacedneseesannes 
1 DON cc ws a we ake anes aa aw eed w ae eae na wena aee I 
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‘42 Mercury Offers Many Mechanical Advancements 





Liquamatic Drive Included; 


Motor, Brakes, Ride Improved 


DETROIT.—Among numerous 
mechanical improvements for 1942, 
Mercury cars are said to offer in- 
creased performance with higher 
power weight ratio, greater riding 
comfort and road stability, less 
overall height, improved brakes, 
and a new extra-cost option—the 
Liquamatic drive. 


Contributing to performance is 
increased horsepower which is ob- 
tained by improved engine exhaust 
system and combustion chambers. 
Both the muffler and tail-pipe are 
larger, and an oval shaped muffler 
mounted on improved brackets is 
used. In the combustion chamber 
of each cylinder slots are milled 
between the cylinder bores and 
valve ports, thus increasing the 
area through which the mixture 
can enter and exploded gases can 
leave the cylinders. All valves are 
now of high chromium alloy steel. 
Valve seat inserts, used under both 
intake and exhaust valves, are of 
15 percent chrome - molybdenum 
special alloy steel. 


Fan Position Changed 


To provide more uniform cooling, 
the water passages between the 
cylinder block and heads have 
been recalibrated, and the fan is 
now located midway between the 
generator shaft and crankshaft, 
driven by a separate belt from the 
crankshaft. In conjunction with 
the new fan location, a new igni- 
tion distributor is provided, having 
a separate coil mounted on valve 
chamber cover. The compression 
ratio now is 6.4 to 1. Engine power 
output is now 100 horsepower at 
3,800 r.p.m. Also contributing to in- 
creased performance are_ small 
wheels of 15-inch diameter with 
5.0-inch wide rims. 


Greater riding comfort and 
quietness of operation are ob- 
tained by longer chassis springs, 
revised interleaf lubrication, and 
a new cradle-type rear engine 
mounting which eliminates engine 
“radius rods” formerly used _ to 
prevent longitudinal movement of 
the engine. The front spring length 
is now 44 inches, 1.5 inches more 
than formerly. The rear spring is 
49.5 inches long, an increase of 1.5 
inches. Rear spring leaves are now 
cambered to provide two distinct 
“stages” in their rates of deflection. 
The interleaf method of lubrica- 
tion, wherein the lubricant is in- 
jected through a central fitting and 
flows to the leaf tips through 
grooves between the leaves, now 
utilizes a single groove between 
each leaf about three times larger 
in area than the two. grooves 
formerly used to carry the lubri- 
cant. 

Smaller Wheels Used 

New rubber bushings also are 
used. in the spring eyes. Regular 
equipment in Mercury cars in- 
cludes metal spring covers. These 
are also provided with fittings so 
that the springs may be packed 
with lubricant. 

Decreased overall height of the 
car and lower center of gravity 
are due in part to smaller wheels 
of 15-inch diameter. In addition, 
modifications in the front axle and 
chassis frame also contribute to a 
total decrease of 1.5 inches. The 
decrease in height also applies to 
the body. 

Increased road stability is said 
to have been obtained from wider 
front and rear tread and the 
adoption of new stabilizers. The 
front tread now is 58 inches, rear 
tread 60 inches, a 1.75-inch increase 
in front and 1.25 in the rear. Two 
stabilizers are now used. Side-sway 
is minimized by a “torsion bar” 
mounted ahead of the front axle. 
The lateral position of the front 
axle is maintained by a “track 
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bar.” The bar is positioned so that 
it closely parallels the steering or 
Pitmans arm, improving the geo- 
metry of the steering system. 


Steering is miade smoother and 
easier by the use of a heavier 
gage steering column tube, in 
which a ball bearing supports the 
steering wheel and upper end of 
the shaft. Ease of gearshifting is 
also increased by longer shift 
levers on the side of the trans- 
mission, it is said. 

Brakes on 1942 Mercury cars are 
also improved. Pedal pressure is 
reduced approximately 15 percent. 
The diameter of the front end of 
the front brake cylinders is in- 
creased to 1% inches which places 
about 60 percent of the braking 
effectiveness on the front wheels. 

Liquamatic Drive 

The new Liquamatic Drive in 
Mercury cars combines the ad- 
vantages of two units working in 
combination—a liquid flywheel or 
“coupling” and a new special auto- 
matic transmission. The most used 
position of the gearshift lever is 
the “Driving Range.” Driving range 
is used for all ordinary driving in 
traffic or on the road. In using 
this gear, the clutch is disengaged 
and the shifting lever placed in 
the same position as for high gear 
in a conventional transmission. 
Upon re-engagement of the clutch, 
the car will remain standing if the 
engine is idling, it is said. When 
the accelerator pedal is depressed, 
the car starts in a special ratio 
second gear. Above 11 to 13 miles 
per hour, a momentary release of 
the accelerator causes the trans- 
mission to shift to high gear. 

However, at any speed below 35 
m.p.h., the transmission will shift 
back to second gear if the pedal is 
depressed to the floor. Above 35 
m.p.h., the car will remain in high 
gear for all positions of the ac- 
celerator pedal. If the car is slowed 
down to below 10 m.p.h., the trans- 
mission automatically shifts from 
high to second gear. This gear re- 
mains engaged until a speed above 
11 to 13 m.p.h. is again reached. 


Low and reverse gears are used 
the same as with the conventional 
gearshift, the clutch being disen- 
gaged to shift into either position. 


For using the engine as a brake 
in descending steep grades, or 
pushing the car to start the en- 
gine, the gearshift lever is placed 
in the conventional second gear 
position. In this position the trans- 
mission is “locked” in second gear, 
the automatic shifting mechanism 
remaining inoperative until the 
lever is again placed in the Driv- 
ing Range position. 


Lockup Device 


A notable feature of the Liqua- 
matic Drive is that internally, the 
transmission differs but little from 
a conventional unit. An overrun- 
ning clutch in the countershift 
drive gear, which is equipped with 
the “lock-up” device noted pre- 
viously, constitutes the only basic 
mechanical difference within the 
unit. The control mechanism, which 
consists principally of a governor 
and a vacuum cylinder for shifting 
from second to high gear, is 
mounted on the outside of the 
transmission in a readily acces- 
sible position. The electric control 
for the “kick-down” from high to 
second gear is also simple in de- 
sign and similarly accessible. 


As noted previously, the second 
speed gear ratio in the Liquamatic 
Drive transmission is lower than 
in the standard transmission it is 
said, combining good starting with 
rapid acceleration. In Liquamatic 
Drive cars it is 1.83 to 1, whereas 
the standard ratio is 1.77 to 1. The 
rear axle ratio for both standard 
and Liquamatic Drive cars is 3.54 
to 1.Since at road loads and speeds, 
the slip of the liquid flywheel 
ranges downward to approximately 
3 percent, acceleration in second 
gear is said to be unusually rapid. 
High gear pick-up is also fast due 
to the smaller wheels and increased 
engine power, as is the case with 
cars using the regular transmis- 
sion. 
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IN THE 1942 Mercury Eight an even higher ratio of power per pound has been 
achieved through further eon = of the aviation principles of design to 


which Mercury is built. Str 


ment as revealed in the four-door town sedan shown above. 


rustless steel and flared fenders are 


ing advances have been made also in style treat- 


Wide grilles of 


uarded by heavy bumpers finished in 


chrome. Six body types are offered, including a new station wagon. 


1942 MERCURY, followin 
design, affords greater field of vision. 
grouped on a new panel. Front seats are wide, have shoulder-high back cushions 
and are adjustable to suit the stature of the driver. 


Regulation W Warning: 








the aviation motif in body as well as mechanical 


Edge-lighted instruments are closely 


Credit Contracts Are Void 
If Side Agreements Are Made 


Special to Automotive News 

NEW YORK.— Wilfully illegal 
credit contracts will be unenforce- 
able under a now latent provision 
of the new installment credit regu- 
lation which will be brought into 
play as soon as the Federal Re- 
serve Board decides to let Regula- 
tion W enforce itself, it is pointed 
out by Ralph W. Ebbert, manager 
of the Brooklyn and Long Island 
Automobile Dealers Assn. 


“Tucked away in Regulation W,” 
declares Ebbert in a members’ 
bulletin, “is a load of enforcement 
dynamite that is so lamb-like in 
appearance that it has attracted 
no attention. Dig up your official 
printed copy of Regulation W and 
turn to Page 12, and read Section 
7 entitled ‘Enforceability of Con- 
tracts.’ All it says in effect is that 
the provisions of Regulation W, 
pursuant to Section 2 (d) of the 
President’s Executive Order author- 
izing the regulation, are for ad- 
ministrative purposes, and there- 
fore non-compliance does not affect 
the right to enforce contracts. 

“Now turn to Page 3 of the Ap- 
pendix to Regulation W and you 
will find under Section 2 (d) 
of the Executive Order that unless 
a provision is designated as being 
for administrative purposes, wil- 
ful violation of a credit regulation 
makes contracts ‘unenforceable by 
the person who extends such 
credit or by any person who ac- 
quires any right of such person in 
such contract.’ 

“When the FRB decides that 
sufficient time has been given mer- 
chants and financial institutions to 
familiarize themselves with Regu- 
lation W, an amendment will elimi- 
nate Sec. 7, and at the same time 
wide publicity will inform the 
public that wilfully illegal credit 
contracts can’t be enforced.” 

As an example of what might 
happen under these circumstances, 
Ebbert cites the following imagi- 
nary conversation: 

“Mr. Dealer—‘Here’s your car, Mr. 
Customer, on the terms you de- 
manded. I took the deal even 
though I didn’t get the full down 
payment. However, I’ve fixed the 
papers up so everything looks O.K., 


and nobody need know anything 


about our little private agreement.’ 


“Mr. Customer (after he is in ac- 
tual possession of car) — “Thanks, 
Mr. Dealer, for letting me have 
this nice car so cheap—for less 
than one-third down, because that 
is all you are going to get. I own 
the car now, and I dare you or the 
finance company to try to collect 
one additional penny.” 

Pointing out that Section 2 (d) 
further provides that disability to 
enforce contracts shall not apply 
to any person who extends credit 
in good faith and without knowing 
or having reason to know the facts 
that constituted a violation, Ebbert 
adds: 

“The one factor in time payment 
deals of which the dealer might 
have no knowledge and which 
might violate the regulation is 
whether or not credit has been ex- 
tended by a third party to the 
prospective purchaser in order to 
enable him to make a down pay- 
ment. A dealer is guilty of a viola- 
tion if he writes a time sales con- 
tract when he knows or has reason 
to know that any part of the down 
payment has been financed. As we 
pointed out before, the dealer 
would have no reason to know 
of any credit extension on a down 
payment if the payment were 
made in cash or in some forms of 
checks. However, a dealer might 
find himself in constant litigation 
unless he required a_ statement 
from the customer protecting the 
dealer. It is therefore suggested 
that dealers prepare themselves for 
the time when wilful violation will 
make installment contracts unen- 
forceable by incorporating a state- 
ment by the buyer in all time sales 
contracts. The following is sug- 
gested: 

“‘T hereby certify that no credit 
has been extended to me for the 
purchase of this car except as ap- 
pears in writing on the face of 
this agreement.’ 

“Acceptance in good faith by the 
dealer of such customer acknowl- 
edgment would relieve the dealer 
of all responsibility and the sales 
contract would not be invalidated 
even if proof was later presented 
that the down-payment restriction 
had been violated.” 





NSC Convention 
To Keynote Safety 
In Defense Work 


CHICAGO.—A safety army 10,- 
000 strong will mobilize here Oct. 
6-10 for an all-out attack on ac- 
cidents that are hampering the 
National Defense program. 

The occasion will be the National 
Safety Congress & Exposition—the 
world’s biggest safety event. 

The congress will be dedicated 
to national defense. Safety lead- 
ers will assemble from all parts of 
the nation and from Canada to 
pool experiences and map out plans 
to halt the rising tide of accidents 
that caused President Roosevelt to 
call upon the council to lead a 
nationwide emergency safety cam- 
paign. 

Keynote will be “Help Defense— 
Stop Accidents!” The entire con- 
vention will be built on that theme. 
The 552 program participants will 
emphasize the defense angle of the 
accident prevention problem in 162 
distinct sessions, covering every 
phase of safety. 


Sidelights 


Old, Yet New 

BUFFALO—A 1941 model Pierce- 
Arrow brougham, the first pro- 
duced since the old Pierce-Arrow 
plant suspended operations in 1938, 
has been assembled from 26,000 
parts from the old motor com- 
pany’s stock. Four months were 
required to build the car, owned 
by Harry N. Robbins, controller of 
the Pierce-Arrow Buffalo Parts Co., 
Inc., which is selling parts. 

The chassis frame is a 1934 mod- 
el; the motor a 1938 model; wheels 
are of 1932 model; lights of 1913 
and 1935 models; radiator of the 
1933 line, and the body was ob- 
tained from*Brunn & Co. and was 
made in 1938. 

. 





* * 


Anti-Noise Campaign 

TALLAHASSEE, Fla. — Automo- 
bile horn blowing would be out- 
lawed in this capital city under a 
proposal submitted to the city com- 
mission by a chamber of commerce 
committee, which is conducting an 
anti-noise campaign. The suggest- 
ed ordinance would provide for a 
fine of $1 for any horn blowing— 
unless the offender could justify his 
act and obtain an acquittal from 
the city judge. 

* * ~ 


V for Victory 

ALTON, N. H.— (UTPS). — Wy- 
man’s Garage, local Chevrolet deal- 
er, won first prize with a “V for 
Victory” barge in a large parade 
featuring Alton’s annual Old Home 
Day celebration. A new Chevrolet 
car, borne on a truck, formed a 

part of the float. 

> @ 


Surprising Results 

MINNEAPOLIS.—(UTPS) .—That 
fashionable yen of modish young 
women to have their gowns harmo- 
nize with automobiles they ride in 
produced surprising results at the 
used car lot of the Broadway 
Motor Sales Co. here. 

Robert Frank, attendant at the 
lot, was busy with another cus- 
tomer when a young man and 4 
girl who was dressed in a red 
hat and dress walked in. Out of 
the corner of his eye he watched 
the couple as they walked down 
the line scrutinizing each car. 
Finally they halted before a ma- 
roon coach the color of which 
most closely corresponded to the 
girl’s costume. Casually the couple 
got into the car. Frank went on 
talking with his customer. Sud- 
denly he heard the roar of a 
motor and the grinding of gears. 
He looked up—just in time to see 
the maroon coach and its occupants 
disappearing down the street. 


Tables Turned? 

CHARLESTON, S. C. — Three 
women, noting a police car parked 
beside a fire hydrant here, could 
not resist the temptation to leave 
the following note on the wind- 
shield: “We wish we could give 
you a ticket because we know 
you’d give us one. (Signed) Citi- 
zens,” 
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Substitute Found for Aluminum in Plane Fuel Tanks 


Light Non-Metallic Material 


Designed by 


DETROIT.—A new non-metallic 


material—cheaper, one-third light- | 


er than aluminum and designed to 


replace that metal in many im- | 


portant defense uses—was an- 
nounced here last week by United 
States Rubber Co. 


The new substance — known as. 
C-102 and made from fibrous andj; 
rubber-like ingredients and _in-! 
cluding a high percentage of cotton | 
—has already been tested and ap-| 
proved by the U. S. Army, it was, 
announced by Emmet Sheahan, | 
general manager of the company’s 
tire division. 

Of prime importance in the pres- 
ent emergency is the fact that, ex- 
cept for small amounts of rubber, 
the new formula is made of non- 
strategic organic materials, and 
will not be affected by priorities. 


In many qualities the new ma- 
terial is claimed to surpass alumi- 
num itself, although its tensile 
strength is only 60 percent of 
aluminum. Under gunfire, for ex- 
ample, it resists ripping or shat- 
tering. It will not crystallize from 
vibration as do metallic substances 
and it is also free from corrosion 
and pin-hole formation. 


Discovery of the new substance 
was made while members of the 
research department were working 
on bullet -puncture-sealing fuel 


Further Shortage 


OfSteel Expected 
With Expansion 


NEW YORK — Because steel 
needed for new plants would have 
to be diverted from civilian uses, 
a further shortage of the metal, 
at least temporarily, for produc- 
tion of automobiles and other con- 
sumer goods is seen threatened by 
the Supply, Priorities and Alloca- 
tion Board’s approval last week of 
a 10,000,000-ton steel expansion pro- 
gram. 


Requiring two years for comple- 
tion at an estimated cost of ap- 
proximately $1,250,000,000, the pro- 
gram will be the largest increase 
in steel production capacity in the 
world’s history, bringing the rated 
capacity of the United States to 
99,000,000 tons a year. This would 
be 50 percent of all the steel the 
world produces and more than 
double that of the Axis powers. 


With industry leaders having con- 
tended that an expansion policy 
was neither desirable nor wise, it 
was understood they would insist 
upon government financing of the 
entire program. Jesse Jones, secre- 
tary of commerce and federal loan 
administrator, was reported to be 
prepared to make the money avail- 
able when OPM submitted a de- 
tailed program. 

* * a 


Ample Supply of Steel 
In °42 Held Certain 


BOSTON Walter S. Tower, 
president of American Iron and 
Steel Institute, in a recent article 
in the Harvard Business Review 
said that by the end of 1941 the 
capacity of the United States steel 
industry will have reached an an- 
nual rate of 88,000,000 tons—45 per- 
cent higher than the 1918 output. 
Available steel will be 20 percent 
higher than the nation ever used 
in any one year. 

Tower blamed the lack of scrap 
steel and such raw materials as 
nickel and tungsten for the fact 
that the steel production capacity 
has not been further increased. 
Furthermore, he said, if new plants 
were built to produce 6,000,000 to 
10,000,000 tons more annually, the 
steel used in this construction 
would be more than will be needed 
to build all the naval vessels now 
under construction or authorized. 





New Headquarters Opened 

NEWARK, N. J. — General Motors 
truck branch here, with 75 dealer set- 
ups in New Jersey, New York and 
Connecticut, have moved into its new 
headquarters here, Jack P. Enright, 
Vice-president and general manager of 
the branch, announced last week. 


U.S. Rubber 


tanks developed by United States 
Rubber Co. Seeking a container for 
the tanks which would have all the 
advantages of aluminum, includ- 
ing lightness, yet have greater re- 
sistance to shattering and flower- 


| ing when struck by bullets, the 


scientists experimented with many 
different combinations, according 
to Dr. S. D. Cadwell, director of 
tire development at U. S. Rubber. 

Formula C-102, as developed, is 
slightly thicker than one-eighth 
inch aluminum sheets as used in 
the tanks, but is still one-third 
lighter. It permits penetration of 
gunfire with little tearing and 
with maximum support to the seal- 
ing compounds used. 


The company stressed the fact 
that in addition to this and many 
other contemplated defense uses, 
the new material is expected to 
find many applications in normal 








WOODEN SCALE MODEL of the $47,000,000 bomber factory Ford Motor Co. 


is building at Willow Run, near Ypsilanti, Mich. This model is 1/96 of the 
actual size of the plant, which when completed will embrace 3,700,000 square 
feet of floor space, including hangars. The model was built to help Ford pro- 
duction and aircraft engineers work out problems attendant to building huge 
four-engine Consolidated B-24D bombers. Ford officials inspecting the model 
are, left to right: William Pioch, chief of the tool design department; Logan 
Miller, superintendent; C. E. Sorensen, Ford vice-president, and H. B. Hanson, 
power and construction department. 











tion. It cannot be used for car 
pistons, however, although it is 
heat-resisting. 


industry. One use may be to re- 
place aluminum panels now used 
in bus and truck body construc- 


Iaave you noticed 


what’s happened inside the 1942 
ears? Canda cloth upholstery is 
coming through with gayer colors, 
smoother textures, fresher patterns and 
greater luxury—to set the style for the 
smart new cars. It’s the style in 

another way, too. For in these days of 
uncertainty it has become the style to 
look more shrewdly at the future. And 
canda cloth — due to its stout durability and 
easy cleanability — means higher resale values 
and lower reconditioning cost when today’s cars 


come back at trade-in time! 


COLLINS & AIK MAN CORPORATION, 200 Madison Avenue, New York City 


canda 


cloth 
Lo ve 
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AFTERNOON ENSEMBLE FROM SAKS FIFTH AVENUE 


Definite Progress 


On Sub-Contracts 


Shown at Clinic 


NEW YORK—Prime contractors 
—manufacturers of tanks, guns, 
ships, planes—in search of sub- 
contractors to speed defense pro- 
duction, made contacts which they 
expect to develop into contracts 
with 2,661 smaller firms — makers 
of toys, musical instruments, den- 
tal supplies, fishhooks, silverware, 
printing presses—at the OPM Na- 
tional Defense clinic held in con- 
junction with the Civilian and Na- 
tional Defense Exposition which 
runs until Oct. 18 at the Grand 
Central Palace. Represented were 
125 prime contractors from all 
parts of the country and 4,600 sub- 
contractors from 26 states. 

Three prime contractors reported 
that they actually closed contracts 
during the sessions. It is estimated 
that there were more than 25,000 
interviews between contractors, 
sub-contractors and government 
spokesmen. 
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About Rubber ts. 


AND WHAT YOU AS A CAR OWNER ANA 


Among the strategic raw materials so vital 
to national defense, rubber is one of the most 
indispensable. Airplanes, scout cars, tanks and 
trucks as well as thousands of vehicles necessary for 
transportation in defense industries require tires, 
tubes, and hundreds of other products made from 
rubber. And while no other nation in the world 
has such vast natural resources as the United States, 
all of our rubber must be imported across thousands 
of miles of ocean. 





Map showing routes that rubber travels to the U. S. 


With world conditions as they are today, we must 
face the growing possibility that this country may 
be cut off from its principal sources of rubber supply. 


Realizing the dangers of a single source of supply, 
Harvey S. Firestone began years ago the development 
of a huge million-acre tract of land in Liberia for 
growing rubber. Today, an ever-increasing amount 
of highest-quality rubber is being shipped to 
Firestone from these plantations. 





Tapping rubber trees on the 
Firestone Plantations in Liberia. 


Today, this country has on hand or in transit 
only enough crude rubber and finished products 
to last 13 months at present rate of consumption. 





Comparison of rubber supply on hand and amount 
needed for one year at present rate of consumption. 


Every month part of the rubber imported is used 
by the government to build up a reserve. The 
remainder is allotted to the rubber companies who 
must first manufacture products needed for defense. 
They then use the rest to make the thousands of 
rubber products needed by automobile and other 
manufacturers and by the public. 





New Firestone synthetic rubber factory. 


Fully aware of these serious conditions, Firestone 
has taken many steps to conserve and increase 
America’s supply of rubber. In cooperation with 
the government, Firestone is now building another 
factory for the manufacture of synthetic rubber. 
This will greatly increase present capacity. 





As a further step in conserving rubber, Firestone 
scientists and engineers recently developed the new 
wear-resisting Vitamic rubber compound, which 
enables car owners to get much greater mileage 
from their tires and thus save more rubber. 


HOW EVERY CAR OWNER CAN HELP 
CONSERVE RUBBER 


Today’s conditions stand as a challenge to the 
loyalty and patriotism of American motorists. Here 
are a few common-sense rules of tire care which 
will save millions of pounds of rubber annually for 
your country and save money for you. 


UNDERINFLATED TIRES WASTE RUBBER 


30 LBS. 
hi 


ir 
Pressure 


25 LBS. 
Air 
Pressure 


Wasted 
Rubber 
32% 


24 LBS. 
Air 


Pressure 


21 LBS. 
Air 


Pressure 


NORMAL 
TIRE PERCENT OF NORMAL TIRE MILEAGE 
ulin 
Look at this chart — if a tire with 30 lbs. of 
recommended air pressure is run at 25 lbs., 32% of 


the normal tread mileage is sacrificed! Save money 


and save rubber by having your tires checked every 
week. 





SPEED WASTES RUBBER—AND GASOLIICHEC 
BI 


50 m.p.h 60 m.p.h 


Wasted 
Rubber 
0% 


PERCENT OF NORMAL TIRE MILEAGE 
RETURNED AT INCREASING SPEEDS 


Chart shows excessive speed is the greatest thi 
of tire mileage. An increase in speed of 50% m 
mean a 50% increase in the cost of operating yo 
car. 


QUICK STARTS AND SUDDEN STO! 
ARE COSTLY 


In quick getaways,wheels 
spin against the pavement, 
wasting rubber. A similar 
action takes place when 


\ 





The 
your c 
nothe 


see 





ir 


sudden stops cause your wheels to slide. sghangi 
rubber by starting and stopping slowly. 


tire we 





































WHEN YOU NEED NEW TIRES. 
IT’S ALWAYS GOOD JUDGME! 
TO BUY THE BEST 


One of the most effective ways to save rub 
— and at the same time save money and 
precious human lives—is to equip your pré 
tires with Firestone Life Protectors, the 
type tubes that out-wear three sets of ordi 
tubes. With Firestone Life Protectors on your 
you can drive your present tires safely thou: 
of extra miles without fear of blowouts, 
these tubes make a blowout as harmless 
slow leak. 


And after your present tires are worn |! 
replace them with the safest, longest-weal 
tires that money can buy — the new Safti-Sw 
Firestone DeLuxe Champion Tires — the ¢ 
tires made that are safety-proved on the speed 
for your protection on the highway. 


You are invited to listen to the Voice of Firestachard Cc 
Symphony Orchestra, under the direction of Alf#tein, Mo 
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q Satement 
1 LVational Lefense 


Im LOYAL AMERICAN CAN DO 


SLICHECK WHEEL ALIGNMENT AND HAVE 
BRAKES BALANCED REGULARLY 


A wheel only %-inch out of 
line is dragged sideways 87 feet 
in every mile, scraping off tread 
rubber. Unbalanced brakes are 
equally wasteful of tire mileage. 





CHANGE TIRES FROM WHEEL TO WHEEL 
EVERY 5,000 MILES 


st thi 
1% mi 
Zz yo 


TO} 





a Lhe diagram at the top shows how the tires on 

your car should be changed from one wheel to 

nother every 5,000 miles. This plan of inter- 

.. Sfhanging tires saves rubber by eliminating uneven 
tire wear. 





irestdchard Crooks, Margaret Speaks and the Firestone 
f Alfatein, Monday evenings, over N. B. C. Red Network 


: a 


STRUBBER 








Firestone 


ONE - STOP 
SERVICE 





SAVES YOUR TIRES 
SAVES YOUR CAR 
SAVES YOUR MONEY! 


In every community there is a Firestone Dealer 
or Firestone Home & Auto Supply Store with 
experienced service men who will gladly help you 
get more mileage out of your tires and keep your 
car running more economically without one cent 
of cost to you. Here are a few of the services they 
perform: 


INSPECT YOUR TIRES AND CHECK 
THEM FOR CORRECT INFLATION 


Your tires will be 
inspected and properly 
inflated free atany time. 7% 
Nails, glass or other son ’ 
objects that become eA) i 
imbedded in the tread =. Se eee 
are removed. Dangerous breaks in the tire body are 
located so that they may be repaired before serious 
damage occurs. This service increases tire mileage. 





eS 


TEST YOUR BRAKES WITH THE MOST 
ACCURATE MACHINES 


Balanced brakes prolong 
tire life by preventing over- 
braking on one or two tires. Z° 
Firestone electric brake 
machines scientifically . 
balance each wheel. Your Firestone Dealer or Store 
will gladly test your brakes free. 





CHECK YOUR WHEEL ALIGNMENT WITH 
MOST MODERN EQUIPMENT 


Pigeon-toed wheels that 
waste much rubber and 
gasoline can be quickly 
aligned. Misalignment can 
occur through striking 
a chuck hole or from a 
severe bump. Your car should be checked regularly 
for alignment — another free Firestone service. 
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ABOUT IT 


INSPECT AND TEST YOUR BATTERY 


You can save a lot of 
trouble if you make your 
Firestone Dealer or Store 
responsible for your 
battery’s efficiency. They 
will gladly test the battery 
free upon request. And 
their efficient equipment will tell the exact condition 
of each cell so that you may avoid any annoying 
road delays. 


TEST YOUR SPARK PLUGS 
4 Spark Plugs are the nerves 





of your motor. Unless they 

have full firing power they 

waste gasoline. Your motor 

will fire unevenly and wear 
> on bearings, shafts and other 
' running parts is increased. 
Have your Firestone Dealer or Store test your plugs 
every 4,000 miles. There is no charge! 


SAVE RUBBER BY RETREADING YOUR 
SMOOTH, WORN TIRES 
If your smooth tire has Tiaay 

a body that is safe and 
sound, a rugged, tough, 
long-wearing, non-skid 
Firestone New-Tread can 
be applied at amazingly 
low cost, which will give 
up to 80% of the mileage built into the original 
tread. This is one of the best possible ways to do 
your part in conserving rubber. 


EXPERT LUBRICATION PROLONGS 
CAR LIFE 


Firestone lubrication is 
performed according to 
the car manufacturer’s 
specifications and only 
the highest quality lubri- 
cants are used. Regular and 
correct lubrication pro- 
longs the life of your car. 


GET THIS NEW BOOK FREE 


It will help save rubber for defense 
and money for you 











We earnestly urge you to join 
in the nationwide campaign to 
conserve rubber for national 
defense. Get your copy of this 
new free booklet at your nearby 
Firestone Dealer or Store or send 
a letter or post card to The 
Firestone Tire & Rubber 
Company, Akron, Ohio. 
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Hydra-Matic Drive Features ‘42 Oldsmobile Offering 





Many Design Changes Noted; |Ojdsmobile Debut for 


Interiors, Engines Improved 


LANSING.— Named the “B-44” 
because it is claimed to be better 
looking, better lasting and better 
built than any previous Oldsmobile 
in the company’s 44-year history, 
the 1942 Oldsmobile line includes 
two sixes and three eights, with 
a total of 15 body types, covering 
an even broader price range than 
in previous years. The Oldsmobile 
Special, in the low-price field, is 
available in two series—a six and 
an eight. In the popular price 
bracket, Oldsmobile also offers a 
six and an eight, with Dynamic 
Cruiser styling. In the medium 
price range, the Custom “8” Cruiser 
series, powered with a 110-horse- 
power straight-eight engine, pre- 
sents three entirely new bodies of 
exceptional size and roominess on 
a 127-inch wheelbase chassis. 

Hydra-Matic Continued 


Oldsmobile will continue to offer 
its Hydra-Matic Drive on all 
models for 1942. Now entering its 
third year, Hydra-Matic assumes 
even greater importance than in 
the past, it was said, because of 
its ability to save on fuel con- 
sumption. Because it eliminates 
clutch, clutch pedal and all manual 
gear shifting, Hydra-Matic is also 
claimed to conserve energy for 
more productive work. Other ad- 
vantages claimed for Hydra-Matic 
are improved getaway, a_ special 
pick-up gear for passing cars and 
climbing steep hills, increased 
safety resulting from surer trac- 
tion on snow and ice through 
liquid-smooth application of power, 
and the ability of the driver to 
keep both hands on the steering 
wheel at all times. 

Hydra-Matic Drive is a combi- 
nation of fluid coupling and fully 
automatic four-forward-speed 
transmission. More than 130,000 
Hydra-Matic Oldsmobiles are now 
in service and have been driven an 
aggregate of over 300,000,000 miles. 
Hydra-Matic Drive, an _ optional 
feature at extra cost, was pre- 
ferred by approximately 45 percent 
of Oldsmobile buyers in the past 
year, it is said. 

The most striking appearance 
feature of the Oldsmobile “B-44” 
is the new front end design, which 
is carried throughout the line. The 
“double duty” bumper departs from 
all previous design. Instead of a 
single bar with the customary 
grille guard, the front bumper con- 
sists of two separate horizontal 
bars connected by vertical bumper 
guards. Both horizontal bumper 
bars are joined to the car frame 
by sturdy steel bars. This, it is 
claimed, gives greatly - increased 
protection, due not only to the 
larger area covered by the bumper, 
but to its greater strength and 
rigidity. 

Wide Body Selection 

Bodies are modern in design and 
offer a wide selection for the pur- 
chaser. In the low-priced Special 
Series alone, the buyer has a 
choice of four distinctly different 
sedan models, the regular four- 
door sedan with built-in trunk, a 
custom-type four-door town sedan, 


a two-door sedan and a new 
streamlined club sedan with grace- 
ful, sweeping rear body contour. 
Other models in the Special Series 
include a business coupe, club 
coupe, station wagon and convert- 
ible coupe, with electrically power- 
operated top. Wheelbase of this 
series is 119 inches. All models are 
available with either 100-horse- 
power six cylinder or 110-horse- 
power straight-eight Economaster 
engines. 


Chain of Engines 

The Dynamic Cruiser Series of- 
fers a club sedan which is said to 
combine the intimacy of a club 
coupe with the roominess of a se- 
dan, and a spacious four-door se- 
dan with streamlined rear deck. 
Wheelbase of this series is 125 
inches, and overall length is 212 
inches. Here again, purchasers are 
offered the option of the 100- 
horsepower six, or 110-horsepower 
straight-eight engine. Deluxe 
models of the Dynamic Cruiser 
Series are also available at moder- 
ate extra cost. Deluxe equipment 
includes special radiator ornament, 
instrument cluster, clock, auto- 
matic glove box light, deluxe steer- 
ing wheel, deluxe upholstery, rear 
center arm rest, fender moldings, 
front and rear, 15x7:00 tires and 
large hub caps with wheel trim 
rings. 

The Custom Cruiser Series, 
powered by the 110- horsepower 
eight-cylinder engine, presents 
three attractive body styles, the 
four-door sedan, club sedan and 
convertible coupe. Bodies have been 
redesigned for this series and are 
claimed to be wider than they are 
high. So low to the ground are 
they, that no running boards are 
needed. Overall measurements are 
over 216 inches long from bumper 
to bumper and more than 77 inches 
wide from fender to fender. Wheel- 
base has been increased to 127 
inches. Interior appointments in 
sedan models include all deluxe 
features as standard equipment. 


Fender styling in all “B-44” 
models is particularly interesting. 
Both front and rear fenders are 
streamlined as a part of the body 
contour. Front fenders extend mid- 
way across the car doors to ac- 
centuate the long, low body lines 
of the new Oldsmobile models, it 
was said. Running boards on the 
Special and Dynamic Series are of 
the built-in type and are fully pro- 
tected from snow and ice by the 
body panels. 


Interior Treatment 


Upholstery fabrics in all five 
series are claimed to be finer in 
quality and long-wearing. Seats are 
wide and deep, with ample cushion- 
ing. Window areas are large and 
afford good visibility. The instru- 
ment panel, of dark walnut grain 
finish, groups all dials directly be- 
fore the driver’s eyes. Body details 
include door checks that prevent 
doors from closing by their own 
weight, a dome light that switches 
on automatically when doors are 
opened, a center radio grille that 





INTERIOR OF 1942 Oldsmobile. 


in the “Seventy” Series offer modern weave cloth or mohair upholstery and cus- 
tom broadcloth in de luxe models. Custom broadcloth upholstery is provided 


in the ‘“‘Ninety-Eight’” models. 





SE is 





1942 OLDSMOBILE “SIXTY” series club sedan; available with six cylinder 


or eight cylinder engine. 





1912 OLDSMOBILE “Seventy” series four-door sedan; available with six 


or eight cylinder engine. 





1942 OLDSMOBILE “NINETY-EIGHT” series club sedan; available with six 


or eight cylinder engine. 


conceals the radio installation and 
ivory plastic control buttons. A 
deluxe steering wheel of lustrous 
ivory plastic, with horn control 
ring, is available for the Special 
and Dynamic Cruiser Series, and 
is standard equipment on the Cus- 
tom Cruiser. 

Oldsmobile bodies are built by 
Fisher and doors, floors, top, side 
panels and cowl are welded to- 
gether to form a rugged integral 
unit of solid steel, it is claimed. 

Brakes Improved 


The chassis, too, has received its 
share of attention in making the 
“B-44” better lasting and better 
built than previous Oldsmobiles, it 
is said. Frames are stronger and 
heavier, of “Dreadnaught” design. 
An additional cross member at the 
front of the frame is claimed to 
add stiffness to the frame and ad- 
ditional stability and strength to 
Oldsmobile’s new “Double - Duty” 
bumpers. Oldsmobile’s super- 
hydraulic brakes have been in- 
creased in braking area to improve 
stopping power and to add longer 
life to brake linings. The widely- 
spaced, “Sealed-Beam” headlamps 
are recessed in the fenders and 
give maximum illumination on the 
road. Oldsmobile’s famous Quadri- 
Coil Springing and Four-Way Sta- 
bilization have been continued in 
the 1942 offerings. 

Engine Advancements 


New, greater “Fire Power” has 
been added to both the six and 
eight cylinder engines by increas- 
ing the compression ratio and re- 
designing the combustion cham- 
bers. The result is claimed to give 
not only improved performance, 
but more economical use of fuel. 
Bearing life for main and connect- 
ing rods has been lengthened by 
means of the new “sintering” pro- 
cess. Long life pistons are pro- 
tected by four piston rings. The 
crankshaft has been made heavier 
and the connecting rods stiffer in 
the 110-horsepower eight . 


Air-Conditioning Offered 
Of the many accessories offered 


u ) Closed models in the Special series offer| by Oldsmobile for 1942, perhaps 
upholstery options of Ripple Weave Bedford cloth or mohair. Standard models |the most 


important is the Con- 
dition-Air heating and ventilating 
system. Fresh, outside air is forced 


into the Condition-Air unit, where 
it is filtered, heated to the desired 
temperature and uniformly dis- 
tributed throughout the car, it is 
claimed. Temperature is thermo- 
statically controlled and is main- 
tained by varying the water flow 
through the heater core, rather 
than by fan speed. At slow speeds, 
a large auxiliary fan maintains 
fresh air circulation. Air pressure 
forces smoke and stale air out of 
the car, and dispels mist from the 
car windows. A powerful defrost- 
ing fan keeps the windshield free 
from frost and fog. 

Color options for the “B-44” 
models include 10 standard colors, 
Ambassador red, Warwick tan, 
New ivory, Eagle gray, Slate 
green, Condor gray, Marine blue, 
Darian blue, Forest green and 
Black. Nine two-tone combinations 
are also available at extra cost. 





Mass. Registrations Rise 


_ BOSTON. — Massachusetts registra- 
tions for the first eight months of 
1941 showed a gain of 60,584 vehicles 
compared to the same period a year 
ago. This was divided into 57,431 cars 
and 3,153 trucks. Those were the net 
figures issued by the motor registry. 





Research Men 
Hold Annual 
Fall Meeting 


DETROIT.—The bearing of eco- 
nomic, political and social trends on 
industrial research policies was the 
keynote of the fall meeting of the 
Industrial Research Institute held 
here last week. Over fifty in- 
dustrial executives and _ research 
directors attended the meeting 
which had headquarters at the 
Hotel Statler and participated in 
roundtable discussions of research 
management problems. Chrysler 
Corp. and Ford Motor Co. were 
hosts to the Institute members and 
their guests on tours of their re- 
spective laboratories and the 
Chrysler tank arsenal. 


“Current economic conditions, as 
well as long term trends, are giv- 
ing a powerful stimulus to indus- 
trial research,’ Maurice Holland, 
director, division of Engineering 
and Industrial Research, National 
Research Council, told the dele- 
gates. He evaluated the signifi- 
cance of these trends as an ex- 
perienced observer of industrial re- 
search both here and abroad. An 
impromptu poll of the group, which 
is a representative cross section 
of the 2,300 industrial research lab- 
oratories of the country, disclosed 
that all plan either to maintain 
the present rate of their research 
activities in 1942 or to increase 
it. The problem of obtaining 
materials with which to carry on 
research today, and of ways and 
means of setting up reserves to 
insure research during the lean 
years that may follow the defense 
period, were discussed at length. 


A. H. White, president of Society 
for Promotion of Engineering Edu- 
cation, and head of the Chemistry 
Dept., University of Michigan, 
addressed a dinner meeting of the 
Institute on the possibilities for 
more effective cooperation between 
universities and industry in the 
education, selection and training of 
college men for research employ- 
ment in industry. 


At the final business session of 
the meeting, new officers and a new 
member of the executive committee 
were announced. F. Blair, 
chemical director, Proctor & Gam- 
ble Co., was elected chairman; H. 
S. Benson, research division, 
United Shoe Machinery Corp., was 
elected vice chairman, and Philip 
W. Pillsbury, president, Pillsbury 
Flour Mills Co., was named a new 
member of the executive commit- 
tee. 





Chevrolet Assembly Plant 


in Buffalo Acquired by U.S. 

BUFFALO.—The $27,161,530 lease 
agreement just completed between 
the Defense Plant Corp. and Gen- 
eral Motors Corp. provides for the 
taking over by DPC of the Chev- 
rolet assembly and Fisher Body 
plants here and for construction of 
a new plant adjoining the motor 
and axle factory. 

The Fisher body and assembly 
plants, which hereafter will be re- 
garded by the government and GM 
as one factory, will be leased from 
DPC by Chevrolet. 





OLDSMOBILE equipped with Hydra-Matic drive, 


driver a total of 419 ¢ 
ing. 
operation. 
drive is shown above. 


according to tests, save the 


utch and gear shift operations per hou f i iv- 
More than 130,000 Oldsmobiles equipped with this ateee —o. in 
The driver’s compartment of a 1942 Oldsmobile with Hydra- Matic 
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the 4th Dimension U. S. Industry 
Boasts Research 


Newspaper Campaign Continued; 


Davis is Upped 


By Pete Wemhoff 


Continued 

Spurred by the success of a con- 
sistent newspaper advertising cam- 
paign, General Tire and Rubber 
Co. will continue its newspaper ad- 
vertising through the fall months, 
according to L. A. McQueen, vice- 
president in charge of sales. 

McQueen pointed out that Gen- 
eral’s gain in those areas, covered 
by the newspaper campaign, was 
more than twice that of the gain 
in cities where the newspaper 
copy was not carried. 

The new General plan of news- 
paper advertising, to supplement 
magazine copy, was placed in effect 
last spring. Previous to that time 
there had been a cooperative pro- 
gram in which the dealer might 
spend his advertising money in any 
means desired. There was no con- 
tinuity of effort and no universal 
plan, with the result that the money 
spent did not bring the greatest 
results. Last spring, after a con- 
ference with D’Arcy Advertising 
Co., it was decided to direct the 
dealer efforts from the factory 
and to run a consistent newspaper 
campaign. 


Upped 

Young & Rubicam, Inc. (Pack- 
ard), announces the appointment 
of George W. Davis as a vice- 
president. 

Davis joined Young & Rubicam 
in 1937. For more than a year, he 
has served as manager of the 
firm’s Detroit office in the New 
Center Bldg., and will continue in 
that capacity. 


Films 


Motion pictures, produced by 
United States Steel Corp. and its 
subsidiary companies, are proving 
to be of great value in training 
courses throughout the U. S. where 
thousands of workers are fitting 
themselves for national defense 
jobs. Each month more than 3,000 
men in classrooms, factories and 
arsenals study the details of steel- 
making through the medium of 
United States Steel films. 

“The Making and Shaping of 
Steel,” the latest film released, tells 
the story of steelmaking in seven 
reels from the time the ore is 
mined until the finished product 
leaves the mills. 


Removal 


Florida road department em- 
ployes are now proceeding under 
orders to remove all advertising 
signs from highway rights-of-way. 
An act of the 1941 legislature re- 
quires signboards to be 15 feet 
beyond boundaries on all roads 
outside city limits. 

William L. Hill, director of the 
road department division of high- 
way advertising, said metal signs 
taken from the roads will be of- 
fered to defense officials for scrap 
metal. 


Switch 


Homer McKee has resigned as 
vice-president of Blackett-Sample- 
Hummert, Inc., and is now as- 
sociated with Roche, Williams & 
Cunnyngham, Inc. 

McKee headed his own agency 
for 14 years, handling a large and 
varied list of accounts. Later he 
was vice-president in charge of 
the Chicago office of Erwin 
Wasey & Co. 


Campaign 

Bear Mfg. Co., through national 
advertising, window streamers, 
booklets, etc., is urging car own- 
ers to “Help Save Rubber for 
National Defense,” by making 
their tires last longer. 

One of the most interesting 
features of the campaign for 
service stations is a 4-page il- 
lustrated manual instructing 
service and repair men how to 
impress car owners with the ur- 
gent need for wheel balancing, 
if they want to get 50 to 100 per- 
cent longer tire wear. 


Named 


Wallace W. Lockwood has been 


appointed advertising manager of 





Taylor Instrument Companies, 
Rochester, N. Y., to replace Elmer 
E. Way, resigned. 

Lockwood joined the Taylor ad- 
vertising department in 1932 and 
was made assistant advertising 
manager in 1939. Previously con- 
nected with the Lapp Insulator 
Co., Z. L. Potter Advertising 
Agency and David Tynion Adver- 
tising Agency, both of Syracuse. 


Change 

Horace T. Brettelle, for many 
years identified with the graphic 
arts industries in Detroit, has tak- 
en over his new posish as business 
manager of the Detroit Adcraft 
Club. 

Succeeds Robert W. Adams, who 
resigned after 15 years with the 





SUCCESS with the newspaper advertising campaign launched in June has re- 
sulted in a decision to continue General Tire and Rubber Co’s. advertising in 
key cities through the fall months. Shown above are Jamie Irvine, of D’Arcy 
Advertising Co.; L. A. McQueen, vice-president in charge of sales of General; 
R. H. Harrington, advertising manager, and Herbert Cooper of D’Arcy, assem- 
bling some of the items which are to be used this fall. 





pearance in the Sept. 26 issue of 
Printers’ Ink. 

Roy Dickinson is conducting this 
department, basing his reporting 
and interpretative writings on facts 
he personally uncovers in Washing- 
ton. 


club. Alvin C. Sawtelle jr. has as- 
sumed the new position of member- 
ship secretary of the club. 


Column 
A new weekly feature, called 
“Inside Washington,” made its ap- 


The outstanding sales success of the banner year of 
1941—the car that won Cadillac dealers more than a 
third of all sales above $1250... over twice the volume 
of their nearest competitor ... and the largest per- 
centage of gain in the industry—this car again head- 
lines Cadillac announcement news. The spacious, 
powerful, economical Cadillac Sixty-One is back on 
dealers’ floors for 1942—even finer in looks and 
luxury, and again bearing a low price! 


Nor is that all! Cadillac dealers will sell five other 


series of Cadillacs and Cadillac-Fleetwoods, which 
completely blanket the fine-car field. 


Enhanced in beauty and luxury, powered with 


Cadillac’s mightiest and thriftiest V-8 engine, and 
available, at extra cost, with Cadillac-engineered 
Hydra-Matic Drive, they are the finest Cadillacs in 
forty years—the quality leaders of the industry. And, 
this year, the public knows it’s wise to buy the best. 
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Work in 1941 


NEW YORK—An unprecedented 
total of $117,490,000 is being spent 
for research this year by manu- 
facturing industry throughout the 
nation, it was revealed today (Oct. 
6) by Robert L. Lund, chairman 
of the committee on patents and 
research of the National Assn. of 
Manufacturers. 

“Here is tangible evidence of 
industry’s faith in America’s fu- 
ture,” Lund declared. “In indus- 
trial research lies the great hope 
for reemployment, for productive 
application of savings and for 
the beneficial utilization of war 
production plants. The 1941 out- 
lay by those companies engaged 
in active research development is 
averaging more than $116,000 per 
company.” 

The announcement covered this 
year’s expenditures for research to 
develop new products by a group 
of companies representing every 
classification of manufacturing in- 
dustry, 1,008 firms reporting to 
NAM. 
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Increased Power Highlights 1942 Ford Truck Line 


New 6-Cylinder Motor Added; 
Styling Advancements Noted 


DEARBORN. — Wide choice of 
power and completely new front 
end styling keynote the 1942 Ford 
truck and commercial car line, an- 
nounced last week by the Ford 
Motor Co. 


Four engines—one new and 
three with added power—cover a 
range of 40 to 100 horsepower and 
provide a motor for every type of 
trucking job, it was said. Newly 
designed hoods and radiator grilles 
give the Ford units a powerful 
and rugged appearance. 


In view of the important defense 
role trucks are playing, Ford engi- 
neers have gone to great lengths 
to produce the most durable units 
in the company’s history. Though 
some new metals have replaced old 
ones, in every instance the new is 
equal to or better than the old, 
according to the metallurgists. 


Horsepower Stepped Up 


Addition of the new 90-horse- 
power six-cylinder engine to the 
1942 line increases to 126 the num- 
ber of chassis and body combina- 
tions now available in Ford trucks 
and commercial cars. 


A choice of three motors for the 
heavy duty units is now provided. 
Besides the six, the two famed 
V-8’s are available for heavier and 
faster going. Their output has been 
stepped up, one to 90 and the other 
to 100 horsepower. 


There are also three choices of 
engines for the lighter units. In 
addition to the six and the 90- 
horsepower V-8, the four-cylinder 
economy motor is offered. The 
latter, introduced in 1941 at 30- 
horsepower, has been stepped up to 
40 horsepower. 


Each of the motors, Ford engi- 
neers point out, has been designed 
to meet a specific need in the 
trucking industry. 


“High, sustained torque qualifies 
the two V-type 8-cylinder engines 
for jobs where high speed must be 
maintained over a great number 
of miles,” one engineer explained. 
The six is equipped with a special, 
heavy duty, ‘lugging’ type of mo- 
tor, designed for heavy pulling in 
the lower speed ranges. 


Wheelbase Boosted 


On the V-8’s, the shrouded fan 
is now mounted higher on a sepa- 
rate bracket. This change and the 
use of a new flat type distributor 
combine to make the distributor 
much easier to service than here- 
tofore. 


The wheelbase of the com- 
mercial car units has been in- 
creased from 112 to 114 inches. 
They are built for the first time 
with the heavier duty truck-type 
chassis with Hotchkiss drive, with 
four semi-elliptic springs and a 
stronger, three-quarter floating 
rear axle. The tread has been 
widened, too, providing additional 
stability. 


The floor of the commercial car 
panel unit has been lowered to in- 
crease interior height, while width 
of the pick-up body has been in- 
creased to 48% inches and the cab 
in relation to the body has been 
elevated three inches, which gives 
better rear vision. Gas tank ca- 
pacity on the commercial cars is 
now 19 gallons, which will mean 
fewer service stops. 


Floor construction of the Sedan 
Delivery is new in 1942. The all- 
steel sub-floor is spot welded to the 
sides and sealed against dust and 
moisture. A plywood floor is built 


over it and sealed. This construc- | 
tion, plus a pre-welded rear door | 


frame, provides a continuous unit 
that gives the load full protection, 
it is claimed. 


Radiator Support 


A new radiator support yoke, 
rubber-mounted on the front cross 
member of the frame of all the 
1942 models, is intended to relieve 
the radiator of strain, in addition 
to providing a more rugged sup- 
port for the grille and fenders. 
Tendency toward lateral movement 
of the engine is also arrested by a 
new rubber mounting. 


Choice of three heavy duty axles 








for use with any one of the three 
big engines further assures a se- 
lection of units that meet all job 
requirements. Maximum speed or 
power, dependent upon the opera- 
tor’s need, are readily achieved 
through proper combination of 
engine and axle. 

The new front end truck styling 
characterizes all the 1942 com- 
mercial cars, excepting the Sedan 
Delivery, which has 1942 passenger 
car styling. 

New Type Speedometer 

In addition to redesigned hoods 
and grilles, the truck body changes 
include new and more comfortable 
seat construction. The back rest is 
hinged at the top and has a three- 
quarter inch adjustment at the 
bottom, allowing either vertical po- 
sition of passenger car angle. The 








ae 





1942 FORD PICKUP. There is a choice of three motors: the vtyee eight- 
cylinder or the new Ford Six, both with 90-horsepower, or a four-cylinder econ- 
omy engine, offered this year with 40-horsepower. Mounted for the first time 
on the heavier duty truck-type chassis, the ~— is now equipped with four 
semi-elliptic springs. Wheelbase is increased to 114 inches. 


seat cushion itself is a full inch 
deeper than formerly. 
The Shiftoguide speedometer 


indicate when gears should be 
shifted for greatest pulling ability 
and longer engine life. The spe- 
cially designed speedometer is 
standard equipment on all regular 
and cab-over-engine trucks. 


features the instruments that are 
grouped before the driver for easy 
reading. Shaded areas on the dial 


instantaneously, 


mercial air fleets. 





Engineers Set Up 


Defense Board 


NEW YORK — Establishment of 
the Engineers Defense Board, an 
organization of members of six 
leading engineering societies, to 
act as a “clearing house for the 
engineering professions on _ infor. 
mation dealing with defense” was 
announced here last week. 

Represented are the Society of 
Automotive Engineers, the Ameri- 
ean Society of Civil Engineers, 
the American Institute of Mining 
and Metallurgical Engineers, the 
American Society of Mechanica] 
Engineers, the American Institute 
of Electrical Engineers and the 
American Institute of Chemica] 
Engineers. 


The board will advise govern. 
ment agencies and when requested 
will do research work for the 
Army, Navy and other defense 
agencies. Special committees will 
be formed to “attempt improve- 
ments of standards and practices 
of long standing” 





Streaking across the miles with 
lightning speed, a teletyped message ap- 
pears in typewritten form in one or many 


connected offices or plants almost 


Today, it may be a message locat- 
ing or routing vital Defense materials .. . 
expediting the production of Army or 
Navy supplies or equipment . . . helping 


chart the weather for military or com- 


For the teletype and telephone are 
on the job for Uncle Sam. America’s com- 


munications are ready for the Big Job. 





BELL SYSTEM TELETYPEWRITER SERVICE 
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ENGINEERING - PRODUCTION - 


By A. H. Allen 


A, L. BOEGEHOLD, chief metal- 
ljurgist with General Motors Re- 
search Laboratories, recently ana- 
lyzed some of the changes in 
metals specifications 
models, for the benefit of truck 


fleet operators at a conference at 
Milford, Mich. Much of the data 


he presented has been discussed 
here in previous weeks, but several 
new angles came up for considera- 
tion. One was the matter of mate- 
rials for brake cylinder pistons, 
hitherto of die cast aluminum. 
Many alternate metals were studied 
and it was finally decided to use 
steel stampings coated with tin for 
these parts. Stampings are easy to 
produce, have the advantage of 
low cost, and the tin coating pro- 
vides the required resistance to 
corrosion and good frictional prop- 
erties for easy sliding in the cast 
iron bore. 


One of the experimental mate- 
rials tried for this application was 
powdered iron— compressed sin- 
tered and tin plated. While suit- 
able for service, this design ob- 
viously could not touch a steel 
stamping in cost. Tin is a vital 
material in automobile construc- 
tion, being used in main and con- 
necting rod bearings, bronze 
bushings, piston coatings, radia- 
tor solder, body solder, terne 
plate for gasoline tanks and con- 
densers and tin foil for con- 
densers. Although it is not yet 
on priority, it is a strategic 
metal because it is imported 
principally from the East Indies. 
Reductions have been made in 


for 1942 


Fanatic 
URCHASING 


sentatives of companies producing 
parts of powdered iron for auto- 
motive use. R. P. Koehring and F. 
Vv. Lenel of Moraine Products di- 
vision in Dayton, O., and A. J. 
Langhammer of the Amplex di- 
vision of Chrysler all contributed 
to discussion of the six papers on 
powdered 
sented. Lenel and Koehring gave 
two of the papers themselves. 


iron which were pre- 


Lenel reviewed the process of 
steam treating compressed and 
sintered parts of iron powder to 
form a corrosion-resistant iron 
oxide “skin” on the particles in 
the compact. This treatment, 
now being used on several parts 
in commercial use, has the added 
advantage of yielding increased 
hardness as well as better cor- 
rosion resistance. 


Langhammer discussed the wide 


variety of parts which can be pro- 
duced from powder and mentioned 





one piece produced by Amplex 
which was 18 feet in length. Am- 
plex also is producing bearings of 
powder which are capable of with- 
standing static load of 60,000 
pounds per square inch—an un- 
dreamed of strength in bearings a 
few years ago. 


Phileo Names Balderston 
Head of Washington Office 


DETROIT — Philco Corp. an- 
nounces the appointment of Wil- 
liam Balderston as vice president 
in charge of its newly formed 
Washington division. Balderston 
has been in charge of the Detroit 
operation since its formation early 
in 1930. 


L. J. Woods, who has been asso- 
ciated with Philco for the past 15 
years and who has been chief en- 
gineer of the Detroit organization 
for the past three years, will im- 
mediately assume the duties of 
general manager of the car manu- 
facturers’ division. 


GM Stockholders Drop 


NEW YORK. — Total number of 
General Motors common and preferred 
stockhelders for the third quarter of 
1941 was 410,832 compared with 411,372 
for the second quarter of 1941 and 
wo 397,054 for the third quarter of 


ASTE Meeting 


to Discuss 


Problems of Defense Output 


DETROIT — The present situa- 
tion with respect to machine tools, 
cutting tools and manpower—the 
three primary elements involved 
in defense production—will receive 
a thorough going-over by various 
committees and the membership of 
American Society of Tool Engi- 
neers at the semi-annual meeting, 
scheduled for Oct. 16-19, at To- 
ronto. ‘ 

Involved are such questions as 
to the extent to which machine 
tools used for non-defense produc- 
tion can be converted for defense 
work, how to meet the current 
shortage of cutting tool production 
capacity by getting more out of 
cutting tools in defense production, 
and how to expedite re-employment 
of laid-off non-defense labor by 
training workers for jobs in de- 
fense industry. 

In addition to taking part in 
the “technical” and committee 
meetings at which these subjects 
will be discussed, tool engineers 
from the United States as well as 
from the society’s Canadian chap- 
ters will have an opportunity to 


inspect at first hand some of the 
solutions worked out by Canadian 
industry in adapting plants to de- 
fense production requirements. 
Many Canadian plants have gone 
much farther in this direction than 
plants in the United States, largely 
due to the longer time interval over 
which defense production has been 
in force in the dominion. 

Main speaker at the dinner 
meeting Oct. 17 will be C. D. 
Howe, minister of munitions and 
supply for the dominion. Howe will 
summarize the extent of Canada’s 
wartime production accomplish- 
ments. 

Heading the committee in charge 
of the semi-annual meeting is Arn- 
old Thompson, president, Canadian 
Tool Engineering Service, and con- 
sultant for Canadian national de- 
fense production. 


Brooks Loaned to British 


FLINT.—John Brooks, assistant pro- 
duction manager in e of customer 
contacts at AC Spark Plug division of 
General Motors, has been loaned 
the British Purchasing Commission as 
an adviser on planning and production. 





The way to win a race where the competition’s tough 
is to put all the energy you’ve got into it. 


the amount used in automobiles, 
but it is difficult to eliminate all 
tin required. 

At the same conference, G. E. 
Conde, director of the duPont re- 
search laboratory, presented an il- 
luminating review of the various 
types of plastic materials used in 
automobiles. He pointed out that 
while most plastic products are de- 
rived from raw materials which 
are both plentiful and cheap, none 
of the plastics themselves are 
cheap, because of the “high-priced 
chemical engineering” between the 
raw materials and the finished 
plastic. 











* * * 


Emphasis Placed 


On Salvage 

IN THESE days of emphasis on 
salvage of all types of scrap ma- 
terials, the attention which motor 
companies give to scrap collection 
is of particular interest. There is 
nothing particularly new about 
scrap salvage in motor plants—it 
has always been practiced—but re- 
finements in methods and equip- 
ment are being made continually. 
Pontiac, for example, has added a 
new building with 8,000 square feet 
of space to its salvage collection 
facilities. 

Seven tons of waste paper are 
baled at the Pontiac plant every 
day. Cardboard, cartons and bur- 
lap bags are re-used for packag- 
ing service parts. Old lumber is 
de-nailed and trimmed up for 
service parts boxes. Insulation is 
removed from old copper wire 
and the wire sold for scrap. Gal- 
vanized roofing and structural 
steel is carefully sorted and 
stored or sold. 

The bulk of salvage metal is 
used in the foundry. Of the 200,000 

tons of iron poured at Pontiac in 
1941, about 70,000 tons, or 32 per- 
cent was scrap metal from various 
manufacturing departments. Trim- 
mings from steel stampings, bor- 
ings and turnings from machine 
tools, gates and risers from cast- 
ings, forge flashings and the like 
are typical of the ferrous mate- 
rials which are reused in making 


new castings. 
+ * 


Powder Metallurgy 


Gains 

AT A RECENT conference on 
powder metallurgy in Cambridge, 
Mass., sponsored by Prof. John 
Wulff of Massachusetts Institute of 
Technology, about 175 interested 
metallurgists and engineers were 
in attendance, including repre- 


When you go after your share of the $300,000,000 
to be spent at retail stores in the Cincinnati Trading 
Area this year . . . set the best pace you can. Concen- 
trate your advertising in Cincinnati’s LARGEST daily, 


the Times-Star. 


More Cincinnati housewives pay more attention to 
advertising in the Times-Star than they do to adver- 
tising in any other newspaper (Ross Federal Survey 
No. 8-35). 

For up-to-the-minute news of sales opportunities in 
Cincinnati, write for the Times-Star Market Data 
Reference Library. It will be sent you free. 


The famous river race between 
the “Betsy Ann” and the “Chris 
Greene” from Cincinnati to New 
Richmond, Ohio, July 24, 1928. 
The skipper of the “Chris Greene” 
used all the steam he could over 
the 22-mile course to nose out the 
“Betsy Ann” by just six lengths. 


CINCINNATY TIMES-STAR 


HULBERT TAFT, President and Editor-in-Chief 
Owners and Operators of Radio Station WKRC 


NEW YORK: Martin L. Marsh, 60 East Forty-second Street. 
CHICAGO: Kellogg M. Patterson, 333 North Michigan Ave. 
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Who’s to Blame? 


(Continued from Page 1) 


— be it millionaire’s or laborer’s — and it opens and closes 
primarily in self-interest. 


Not Intended But True 


Did this last model represent “over-production,” as in- 
timated and stated in government circles, or was it ‘“over- 
demand,” as put forward by the automobile industry lead- 
ers? There seems to be no question here but that it was 
“over-demand,” including future buying. And, further, that 
this over-demand was stimulated by the flow of statements 
and releases from Washington. Undoubtedly these state- 
ments were never intended for this purpose. In fact, it is 
quite ironic to think of this Administration acting as a 
super-sales department of the automotive industry. 

The automobile industry for years has been the Glamor 
Girl of American industry. And this Glamor Girl has re- 
tained her glamor somehow?94777]77]MWHM]H 
in poor times as well as good 
times—always ee 
with the newest clothes firs : os 
—and regardless of her in- arn. and threats of prohibitive 
come always having eye-appeal. * * * 

Despite her chic and bounce, her Scare Stories 


versatility and her variety, she ; 
never quite caught the eye of this Begin to Come 
Administration, although it did} As early as May of 1940, a story 
notice her. Certainly it never patted| from Washington told of a threat 
her on the back—nor the cheek,| of curtailment of civilian expendi- 
either. Yes, she had glamor, in @/ tures for automobiles, contained in 
way, but— a plan outlined to high Army of- 
So it is taken for granted here| ficers by Jerome N. Frank, chair- 
that motives or achievements of| man of the Securities & Exchange 
commission. 


the industry will receive a very 
special interpretation in Washing-| Later in the year a report from 
ton. The thought is put forward| Washington stated the U. S. De- 

fense Committee would ask the 


that maybe government spokesmen 
automotive industry to work out a 


tried to “shush” production of 
civilian goods down, but instead] program to limit production. Sens- 
ing what was wanted, early this 


panicked the public into an orgy 
of spending. A perusal of the files} year the automobile industry an- 
of newspapers and business maga-| nounced the national automobile 

show, to be held in New York in 


zines for the last year, indicates 
that three categories of statements|the fall, was off. President Roose- 
velt told a press conference early 


from Washington could not help 
but cause anyone, who had money,|in February that he was prepared 
to take over any plants if they 


to purchase a motor car. These 


statements dealt with threats of 
cuts in automobile production, em- 
phasis on shortages of defense 


became essential to national de- | 
fense. This remark was made at 
his press conference in connection | 
with interrogation regarding the; 
decision of the Ford Motor Co. not 
to accept national defense con- 
tracts binding it to comply with 
federal labor laws. 

Automotive men interpreted Mrs. 
Franklin D. Roosevelt’s suggestion 
that people refrain from buying 
new cars as a trial balloon for 
legislature proposals to cut down 
everything but defense production. 
Then came the statement the auto- 
motive industry would cut its pro- 
duction 20 percent. The UAW-CIO 
further publicized this through 
protests that it was too drastic. 


Several releases from Washing- 
ton left no doubt, in the Spring, 
that President Roosevelt would 
push his program to make the 
democracies supreme, and that the 
automobile production cut would 
be large. The public bought more 
cars. 


Public Takes 
Only One View 


The following headline _ state- 
ments summarize more threaten- 
ing news from Washington: “Sec- 
retary of War Henry L. Stimson 
has become very aggressive in 
demanding that auto production be 
cut another 40 percent;” “Army 
ask OPM for 30 percent additional 
cut in output of 1942 models;” 
“Donald Nelson predicts output of 
motor plants would be reduced 
another 30 percent;” “War Depart- 
ment officially recommends an ad- 
ditional 30 percent curtailment;” 
“Auto industry granted a reprieve 
to Oct. 1 from order of Leon Hen- 
derson.” 


These statements meant only one 
thing to the public. They might 
not be able to get cars. But a 
second category of stories, indi- 
cating the shortage of materials 
for defense production— many of 
the same materials going into mo- 
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orities, 


in February, 


for defense. 


tempts to 


when 





Code of ‘Ethics’ Steers 


Thief to Dealers’ Cars 

ST. LOUIS.—Because his per- 
sonal code of ethics on auto- 
mobile stealing dictated he take 
only cars belonging to dealers, 
Byron Woods, 24, told United 
States Circuit Judge Fred L. 
Wham of East St. Louis that 
he believed leniency should be 
shown him on his plea of guilty. 
The judge didn’t agree and 
sentenced Woods to five years 
in a federal prison for violation 
of the Dyer act. 

In a tearful voice, Woods 
said he knew it was wrong to 
steal a person’s car and for that 
reason made it a point to take 
those belonging to dealers. He 
also told the court that he suf- 
fered from an inferiority com- 
plex. 





tor cars, such as steel, copper, zinc, 
aluminum — meant that prices of 
cars would rise sky-high. 
Early in November of last year, 
President Roosevelt said 
necessary to control the export of 
copper and five cther commodities 
because of the defense program. 
E. R. Stettinius, in discussing pri- 
“Civilian needs will 
have to be carefully balanced with 
defense needs at all times.” Early 
Stettinius gave a 
crack-down order to aluminum and 
machine tool builders to give full 
precedence to defense orders. 
Action and statements became 
more direct and pungent there- 
after. The House approved legisla- 
tion giving the government the 
right to withhold vital supplies 
from civilian production if needed 
Defense was then 
given first call on all steel by 
OPM. OPM announced 
curtail production of sheets and 
strip steel now used extensively in 
the automobile industry. All sup- 
plies of zinc and aluminum scrap 
were placed under full priority. 
Then came the announcement that 
rubber would be rationed in a few 
days by OPM. 

Ke 


said: 


* * 


More Taxes? 


Of Course 


These press releases, 


the President let 













































it was 


it would 


creating 
fear psychology, were blown up by 
columnists, Washington corre- 
spondents and trade papers in at- 
interpret what these 
various statements and foreboding 
of action to come meant to their 
localities and their industries. 
What further taxation would do 
to increase automobile prices did 
not require an economist to pre- 
dict. Naturally the public would 
have to pay it. The ink was hardly 
dry on the federal 
which raised the federal tax on 
automobiles from 3 to 3% percent 
it be 
known that another revenue raiser 
was on the way, which would con- 
stitute a permanent tax program 
for armament expenditures. Such 
a story was carried in the press 
July 1, 1940. 

While Public Roads Administra- 
tion estimates the motor cars are 
used approximately 55 percent of 
the time for business purposes, 


increase bill 


over these administrative proposal, 
to “tax the automobile industry 
out of existence.” Stories floode; 
the nation on these deliberations 
The public bought more cars. The 
fact that ultimately the excise ta; 
that became law doubled that 
former tax — from 3% to 7 percent 
—and was not as drastic as pro. 
posed, did little good. During 4) 
the debate and resulting news. 
paper scareheads, the public was 
buying new cars in increasingly 
greater numbers. 


Fear of price increase was not 
at all allayed by the labor situa. 
tion. From the middle of December, 
1940, to June this year, automobile, 
truck and automotive parts com. 
panies fell before the machine-gun 
demands of labor like so many 
nine-pins. The government was 
still smiling on labor, the Wagner! 
Act supported labor and the Na 
tional Labor Mediation Board acte, 
quite paternal in most of the 
settlements. Last December, Chrys. 
ler granted pay raises adding $6, 
744,000 to its payrolls; Briggs paiy 
workers $680,000 in bonuses and 
$400,000 in raises; labor contracts 
gave Bohn Aluminum and Motor 
Products workers $600,000 more in 
raises. 

From then on the following press 
briefs tell the story this year: 
“Packard gives wage boost of $1,- 
250,000;” “General Motors grants 
wage increases to 250,000 workers 
amounting to $50,000,000;” “Hud- 
son workers end strike with eight 
cents an hour wage _  increase;” 
“Chrysler grants $15,000,000 pay in- 
crease;” “Observers estimated that 
the Ford wage increase would total 
$30,000,000 for the year.” 

The public knows that it will 
have to pay these increases. They 
bought more cars before wages 
would sky-rocket even further. 
These wage increases came not 
only to motor car and parts com- 
panies workers, but likewise to 
companies supplying raw and semi- 
fabricated materials for the motor 
cars. Last April, for instance, the 
steel companies granted wage in- 
creases of more than $50,000,000. 
Since labor is one of the greatest 
cost factors in the manufacture of 
most products, naturally prices 


would rise. 
* * 


Price Row 


Aired in Public 


What the public feared came 
true early in the summer this year. 
“Close on the heels of the recent 
$15 Ford price boost,” read a press 
statement, “six car makers—Plym- 
outh, Dodge, Nash, Studebaker, 
Chrysler and De Soto—last week 
announced price increases in 1941 
models ranging from $10 to $53.” 
Leon Henderson called on _ the 
automobile companies to withdraw 
immediately the price increases 
just announced. This whole row 
was aired in the nation’s press. 

Chrysler Corp. bore the brunt of 
this skirmish. It replied that the 
prices were set without any 
knowledge of any communications 
or expressions of OPACS on the 
subject of automobile prices; that 
two increases in labor costs and 
increased costs of material and 
tools caused an estimated increase 
in cost of these cars of $27.55— 








There is nothing new or “tricky” about this Timken Bearing 
mounting for front driving axles. The bearing mounting is as 
simple as the conventional front axle. We know from its service 
record in thousands of vehicles now in our armed forces that 
it is thoroughly dependable. 


This design assures maximum load capacity in the usually re- 
stricted space available for bearings in this application. Periodic 
inspection is an easy job; after removing the driving flange, 
splined to the drive shaft, remove the nuts and washer and the 
whole wheel will slip off the shaft. With steep angle Timken 
Bearings in the steering knuckle the heaviest truck can be made 


to steer as easily as a passenger car; yet greater 


Consult us on front wheel drive bearing mountings 


torque can be secured if desired. 
whether for commercial or military vehicles. 
TRADE-MARK REG. U. 6. PAT. OFF. 


TAPERED ROLLER BEARINGS 





THE TIMKEN ROLLER BEARING CO., CANTON, 0. 





mittee engaged in a terrific battle 


motor vehicles are taxed as if they 
were luxury items, such as liquor, 
tobacco and playing cards. In fact, 
motor vehicles rank third in the 
federal excise list, preceded only 
by alcoholic beverages and tobacco. 
Press story after press story 
came out of Washington about 
high government officials advocat- 
ing a tax as high as 25 or 30 per- 
cent on automobiles to force cur- 
tailment of non-defense produc- 
tion. Press stories came through 
with leads such as the following, 
in May of this year: “A furore 
among congressmen resulted last 
week from the testimony given by 
Leon Henderson, U. S. price chief, 
and Marriner S. Eccles, chairman 
of the Federal Reserve Board, that 
the excise tax on new cars should 
be raised from the present 3% per- 
cent to 25 percent.” 
Senator Prentiss Brown of Mich- 
igan termed the proposal for such 
a boost not a “tax” but a “penalty.” 
Such a proposal would make the 
motor car available to the very 
rich as in the early days of the 
industry and would ultimately dry 
up its virility. 
* 


equal to 4.89 percent of the cost of 
the car; and that the increased 
price of its domestic passenger 
cars was upped only 4% percent. 

Henderson receded from his stand, 
possibly because he had not the 
power to do otherwise, and al- 
lowed all the car companies to in- 
crease their prices. 

(Watch for the concluding 
article in next week’s AUTOMOTIVE 
News, in which Mr. Slocum dis- 
cusses the “inferior” rumors 
about 1942 models, how cars are 
being used in defense projects, 
the effect of rising income on car 
sales.) 


Dealers Discuss 


Wage-Hour Regulations 


BURLINGTON, Ia. — Automobile 
dealers in four southeastern Iowa 
counties were guests of local deal- 
ers at a meeting held Sept. 24 at 
Hotel Burlington here. Guest deal- 
ers were from Des Moines, Lee, 
Van Buren and Jefferson counties. 

The wage-hour law and the gov- 
ernment’s new regulations on small 
loans and installment sales were 
discussed. Ben Sanders, Des Moines, 
president of the Iowa Automobile 
Dealers Assn., and Thomas Roberts, 
Des Moines, association attorney, 
spoke at the meeting. 


Ia. 





* * 
Buying Wave 
Continues 
The House ways and means com- 
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Week’s Output Continues Rise to 79,700 Vehicles 





AN’s Production Estimate 


(U. S. and Canada) 
WEEKS ENDED OCT. 4, SEPT. 27 














Jan.1 Jan.1 
Week Same Week to to 

Ended Week Ended Sept. Oct.5 Oct.4 

Oct. 4 1940 Sept.27* Total 1940* 1941* 
GENERAL MOTORS .. 34,910 45,742 32,586 103,152 1,340,296 1,785,255 
Chevrolet} ........... 21,000 26,920 20,908 64,644 789,918 1,015,632 
EE 0.8.0.0 0.6 so nea 5,025 7,616 4,153 13,886 213,994 305,012 
POIMNO, sc csivesvveves 4,410 5,864 3,787 12,241 165,081 231,524 
Oldsmobile .......... 3,675 4,507 3,001 9,950 146,604 186,035 
| eer re 800 835 742 2,431 24,749 47,052 
CHRYSLER ............ 15,325 25,077 20,176 73,919 710,114 902,750 
Plymouth} ........... 5,310 14,450 9,125 40,059 369,609 414,861 
GE ee case eecvinds 5,325 5,510 6,503 18,254 208,234 287,691 
GHEMEOE vi sce ssw esans 2,925 3,127 2,796 9,519 76,847 119,217 
i rrr rere eek 1,765 1,990 1,752 6,087 55,424 80,981 
NE. 6 be 0 bs Hk RSE OT OS 12,850 18,000 7,842 19,767 665,768 805,046 
SET so oo8 6-85 de vee as 11,250 15,400 6,503 16,318 583,152 701,948 
EOE 6 60 ovses cea 1,250 1,800 998 2,374 63,497 89,167 
OE inh GN 8 ies ovale 350 800 341 1,075 19,119 13,931 
STUDEBAKER; ....... 3,175 3,499 2,879 11,187 84,955 100,959 
HUDSON? ............. 1,650 3,077 1,639 7,251 66,936 64,076 
Saks 66 bv ee ewes 1,720 1,495 1,722 5,541 36,599 60,571 
PACKARD ............ 1,600 1,701 1,604 6,491 538,572 56,638 
WORMMAMITT 650.009 60.5490 700 62 678 3,041 17,4383 25,306 
MISCELLANEOUS} ... 7,770 6,210 7,767 32,317 279,337 308,361 
ROBE 6 65.06 o06S00cts 79,700 104,863 76,893 262,666 3,255,010 4,108,962 
*Revised. tIncludes trucks. Miscellaneous includes Crosley, Henney, 


Autocar, Brockway, Diamond T, Divco, Federal, GMC, International, 
Mack, Reo, Sterling, White, Bantam, etc. 





August New Car Sales Hit 
246,595 Units; 16.8% over ’40 


DETROIT—New passenger car 
registrations in the United States 
in August totaled 246,595 units, an 
increase of 16.85 percent over Au- 
gust last year, R. L. Polk & Co. re- 
ported last week. 

Compared with July, 1941, regis- 
trations show a decrease of 37.06 
percent. 

New truck registrations reached 
a total of 54,852 units for a loss 
of only 18.63 percent compared 
to July and a gain of 11.98 percent 
over August a year ago. 

For the first eight months of 
1941, new passenger car registra- 


tions now total 3,105,671 units, a 
gain of 32.65 percent over the 
same period in 1940. Truck regis- 
trations for the eight months total 
512,378 units, showing a gain of 
31.03 percent over last year. 


Output Speeded 


CLINTONVILLE, Wis. — The Four- 
Wheel-Drive Auto Co. expects to hit a 
new peak in production this fall when 
it starts work on a United States Army 
subcontract from Diamond The 
firm's order backlog is nearly $8,200,000 
in comparison with total sales of $8,- 
ie in the fiscal year ended June 

ast. 


Labor Trouble 
Offset by Boost 
In’42 Assemblies 


DETROIT.—With a speed-up of 
1942-model assemblies last week, 
offsetting a series of labor dis- 


turbances that 
AUTOMOTIVE NEWS 


slowed — 
Chrysler Corp. 
Production Estimate 


divisions, total 
production of 
new cars and 
trucks in U. S. 
and Canada 
rose to 79,700 
units. 

This com- 
pared with 76,- 
893 vehicles 
turned out in 
the previous 
week; in the 
comparable pe- 
riod of 1940 a 
total of 104,863 
cars and trucks 
were built. 

AN estimates 
total production 
of cars and 
trucks in Sep- 
tember at 262,666 units. This is still 
somewhat below the quota allow- 
able under the OPM order and is 
due to most makers getting a late 
start on 1942-model output, plus 
sporadic material shortages and 
labor trouble. Provided material 
supplies hold up, it is expected that 
final assemblies will be speeded 
considerably in the coming weeks 
to regain the output lost during 
the changeover period. 

General Motors divisions stepped 
up operations during the past 
week and total output of cars and 
trucks hit 34,910 units. This com- 
pares with 32,586 vehicles turned 
out in the previous week and 45,742 
units assembled in the like period 
last year. 


In Chrysler divisions, total out- 
put dropped to 15,325 units, due to 
the strike at the Dodge plant and 
a strike at Briggs Mfg. Co. which 
forced Plymouth to close for two 
days. In the previous week, total 


LAST 
YEAR 


104,863— 


79,700— 


WEEK 
76,893— 








Passenger Car Registrations 








Eight Months Total 
1941 % 1940 % 
Aug. Aug. of = 4944 of 1940 Unit 
to Date Pos. 1941 Industry Pos. 1940 Industry Pos. Gain 

Chevrolet .... 57,326 1 748,913 241 1 590,028 25.2 1 158,885 
PUEE. cevevess 52,895 2 500,922 16.2 2 385,991 16.5 2 114,931 
Plymouth . 23,018 3 373,547 12.1 3 304,061 129 3 69,486 
BOUNCER, svcsves 17,137 4 260,435 8.4 4 186,335 79 4 74,100 
Pontiac ...... 15,710 6 239,549 7.7 §& 152,474 65 5 87,075 
Oldsmobile .. 11,854 7 195,966 6.3 6 131,919 5.7 7 64,047 
Dodge ....... 15,968 5 174,065 56 7 146,466 63 6 27,599 
Chrysler ..... 10,349 8 120,326 3.9 8 69,439 3.0 8 50,887 
Studebaker 9,623 9 89,679 2.9 9 68,524 2.9 9 21,155 
De Soto ...... 7,565 10 74,495 2.4 10 50,632 2.2 12 23, 863 
Mercury ..... 5,736 11 67,158 2.2 11 57,997 2.5 10 9,161 
INGGR ccscesse 3,677 14 65,273 2.1 12 37,546 16 14 27,727 
Hudson ...... 4,677 12 56,827 18 13 52,494 2.2 11 4,333 
Cadillac ..... 3,277 15 49,473 16 14 22,930 98 15 26,543 
Packard ..... 4,202 13 49,314 16 15 49,915 2.1 18 601* 
WEED. secvces 2,211 16 17,877 56 16 15,186 67 16 2,691 
Lincoln ...... 1,099 17 14,844 4617 14,501 .64 17 343 
Miscellaneous. 271 2,790 .08 4,653 21 1,863* 

TOTAL..... 246,595 8,101,453 100% 2,341,091 100% 760,362 
*Loss 
Steel Production Steady Trademark Released 


In Youngstown Area 

YOUNGSTOWN, O.— Steel pro- 
duction in the Greater Youngstown 
district remained unchanged last 
week at 98 percent of capacity. 

Priorities on steel are working 
better, as consumers become fa- 
miliar with the process. Curtail- 
ment of automobile production will 
lift part of the burden on flat-rolled 
steel. Army cantonment and indus- 
trial defense building are well 
along and various other pressing 
phases on the defense program are 
passing their peak. 


output hit 20,176 units and a total 
of 25,077 cars and trucks were 
built in the same week of 1940. 


Final assemblies on 1942 models | De 


in the Ford group were stepped up 
last week and total output jumped 
to 12,850 units as compared with 
7,842 cars and trucks assembled in 
the previous week and 18,000 units 
assembled in the comparable pe- 
riod of 1940. 

In the independent group, Stude- 
baker continued to lead in total 
output, followed by Nash, Hudson, 
Packard and Willys in that order. 


PITTSBURGH—In the interest of the 
National Defense pro uminum 
Co. of America announced last week 
that it is giving up its exclusive rights 
to its registered trademark ‘‘Alclad.”’ 
This tra emark, under which certain 
“du os aluminum materials broadly 
used in the aircraft and other defense 
industries have been sold for 14 years, 
is well known by aircraft, military, and 
naval designers. 





Plant Activity 
(Week Ending Oct. 4) 

OUTPUT UNITS WORKING 
Mercury....... rise; 1,250, five days 
MBs 606 eseed rise; 5,025, five days 
Cadillac......... rise; 800, five days 
Chevrolet..... rise; 21,000, five days 
Chrysler....... rise; 2,925, five days 

Soto....... rise: 1 765, five days 
Dodge........ drop; 5,325, four days 
Es s56440%08 rise; 11,250, five days 
Hudson..... steady; 1,650, five days 
Lincoln....... steady; 350, five days 
eee steady; 1,720, five days 
Oldsmobile. .. . rise; 3,675, five days 


Packard. . . . steady: 1,600, five days 
Plymouth. . -drop; 5,310, three days 
Pontiac........ rise; 4,410, five days 
Studebaker. steady; 3, 175, five days 
WOM. cc cece steady; 700, five days 


New Passenger Car Registrations, All States for August, 1941-1940 


Figures supplied by R. L. Polk & Co., New York City area by Sherlock & Arnold and New Jersey figures by Automotive Listings Inc., Trenton, N. J. 
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Special to Automotive News 


CHICAGO—Several changes for 


the better developed during the sec- 
ond half of September in the Chi- 


cago used car situation, a telephone 
survey among dealers conducted by 


Used Car Stocks 
Reach Low Mark 


In Oklahoma City 


OKLAHOMA CITY — The possi- 


bility of many empty used car lots 
in this area loomed in the face of 


curtailed production of new cars. 


The dearth of new cars is casting 


a heavy reflection on the local 
used car market. 

Several dealers report a decrease 
of as much as 60 percent in the 
number of used cars they ordinari- 
ly have on hand. 

Some of the used car dealers, op- 
erating on a small scale, already 
have halted business. According to 
city hall licenses, Oklahoma City 
has 87 used car dealers, who pay 
$10 per year for their permits. 


Improved Brake Linings 
Seen with New Method 


WASHINGTON.—A considerable 
increase in the life of automobile 
brake linings in service could be 
obtained if only brake drums hav- 
ing a roughness not greater than 
15 micro inches were used, tests 
made at the National Bureau of 
Standards indicate, according to 
i the U. S. commerce department. 

A series of tests were conducted 
at the bureau by Rolla H. Taylor 
and William L. Holt. Five different 
brake linings were tested on the 
small inertia machine designed a 
few years ago by Taylor and Holt. 


Lincoln Electric Reports 























































urt in Sept.; 


the Chicago Automobile Trade 
Assn. revealed last week. 

As of Oct. 2, the consensus of 
reporting dealers was that retail 
demand, which was slow during 
the first half of September, picked 
up in the second half. Sales of 
late models, reported as backward 
in the previous survey, improved. 

The summary showed the de- 
mand to be fair, prices steady, late 
models the best sellers, and whole- 
sale demand good. 

Buyers in general, it was stated, 
“now understand that dealers can- 
not sell for less than full list 
prices.” 


Jobber’s Role 
In Defense Cited 


CHICAGO — Illustrated with 
maps, charts and other art, a new 
16-page booklet, “Arsenal of Dis- 
tribution for Defense,” has just 
been circulated among jobbers, 
manufacturers, defense and other 
public officials, including United 
States senators and congressmen by 
the Motor and Equipment Whole- 
salers Assn. 

A foreword thus states the pur- 
pose of the book: 

“This book has been specially pre- 
pared to present a complete yet 
compact picture of the very definite 
role the automotive wholesale dis- 
tributors of the nation fulfill in the 
vast and far-reaching national de- 
fense program.” 

The volume stresses such points 
as the existence of more than 1,500 
automotive wholesale distributors 
located throughout the United 
States, with their concentration 
closely paralleling that of popula- 
tion and industrial production. 


in Buffalo. 


DETROIT. — Extension of serv- 
ice facilities, expansion of service 
personnel, and the establishment 
of a military mechanical service 
department within Chevrolet’s 
service organization were an- 
nounced here last week by William 
E. Holler, general sales manager. 


Weather Forecast Plan 
Expanded by Pyrene 


NASH MEN of Buffalo shown at play at the annual Nash 
Buffalo. Making a decision on a close one are (left to — + Be 


Buffalo manager of CIT Corp.; Floyd 
Torgler, Inc., Nash dealers in Buffalo; Ralph M. Kelly, Nash branch manager 


NEWARK, N. J.— Month-ahead 





CLEVELAND.—Selling prices are 
now lower on products of Lincoln 
Electric Co., manufacturer of arc 
welding equipment, than they were 
two years ago, according to a 

statement released here last week 
by J. F. Lincoln, president. 
|| In making the announcement, 
Lincoln renewed the pledge of his 
company, originally made Oct. 2, 
1939, not to increase prices. 


| Lower Selling Prices 


To feel the pulse of the industry, 
i consistent reading of Automotive News 
is a necessity. 










weather forecasting, 
part of the news-behind-the-war, 
has also proved its worth to auto- 
motive merchandisers. 
Mfg. Co., after a year’s experiment 
with long-range forecasts provided 
to all its dealers through the coun- 
try’s leading long-range service, 
announces that an extended and 
improved service will be provided 
for the tire chain season of 1941-42. 

The Pyrene forecast plan is espe- 
cially designed to make each Py- 
rene chain dealer a local weather 
headquarters. Last year they pre- 
dicted practically every major 
snow storm in the country and 
were able to conduct sales, feature 
chain specials, and check stocks 
just prior to the big calls they had 
for tire chains. 


Dupy Named Manager 
Of UMS Merchandising 


DETROIT.—Promotion of V. A. 
Dupy, central sales manager of 
United Motors Service, to the post 
of general mer- 
chandising man- 
ager, vacated by 
the resignation of 

D. Hill, was 











so much a 







Pyrene 


Appointment of 17 service man- 
agers for military duty swells the 
total of such advisors to 26, Holler 
said. 

Under the supervision of Ed 
Hedner, national director of serv- 
ice for Chevrolet, these 26 service 


Printed Words 


Ford Instructors Author 


Machine Shop Book 


DEARBORN.—Writing with an 
authority and clearness which can 
come only from years of hard and 
successful work in shop and class- 
room, two Detroiters, Albert M. 
Wagener and Harlan R. Arthur, 
have co-authored a timely, new 
nextbook entitled “Machine Shop 
Theory and Practice.” The volume 
is promised this month from the 
press of D. Van Nostrand Co., Inc. 
of New York. 

Wagener is a classroom instruc- 
tor in the Ford Trade School, hav- 
ing previously taught in the Ford 
Apprentice School, and Arthur is 
principal of both Ford Apprentice 
School and Ford Engineering 
School. He is also supervisor of 





_ Chicago Survey Shows Improved Used Car Situation 


Retail Sales Sp 
Wholesale Demand Holds Up 





icnic held in 
Rupert, 
ur Torgler, Root- 


A. Root and Art 


Chevrolet Service Program 


For Army Camps Expanded 


experts have been stationed 
throughout the country wherever 
army camps are located. Their 
principal duties will include con- 
sultation with army unit com- 
manders in the field on problems 
pertaining to Chevrolet military 
vehicles, assisting army personnel 
in the training of truck operators 
and service men, and_ holding 
service schools at the army’s re- 
quest. 


“As one of the largest single 
suppliers of 4x4 trucks to the 
army,” Holler said, “Chevrolet is 
inaugurating this ‘follow-up’ sys- 
tem to insure the proper perform- 
ance of these vehicles in the field 
under all circumstances of mili- 
tary usage. Already, 4x4’s by the 
thousands have been provided the 
Army by Chevrolet, as this unit is 
regarded as a practical unit for 
every type of service, such as 
ambulances, troop transports, 
equipment carriers and other spe- 
cialized units. Thousands more of 
these rugged big units will flow 
from our assembly lines to the 
army as they are needed. 

“Creation of this new staff to 
work in close cooperation with 
army unit commanding officers is 
a forward step in relations between 
the army and its supply sources.” 

Already, many hundreds of army 
officers have been trained by 
Chevrolet in service schools here. 
In weekly courses, these officers 
working with Central Office serv- 
ice experts have been trained and 
schooled in all phases of 4x4 truck 


| held. 
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Pontiac Opens 
Service Schools 


For Its Dealers 


PONTIAC—Schools for instruc. 
tion of Pontiac dealers’ service 
managers, mechanics, service sales. 
men, shop foremen and lubrication 
men in all the details of construc. 
tion and servicing the new 1942 
Pontiac cars are being held in all 
important cities of the company’s 
23 zones during the next 60 days, 
according to L. K. Marshall, general 
service manager. 


Schools will be conducted by Pon- 
tiac zone service representatives, 
supplemented in some instances by 
members of the home office serv- 
ice department staff. 


Later in the fall a series of car- 
buretor and tune-up schools for 
dealers’ service employes will be 
The special Collision Esti- 
mating and Repair schools that 
were inaugurated last year in East- 
ern and Midwest zones will be con- 
tinued and extended this year. 


Fruehauf Trailer 


Promotes Seven 


DETROIT. — Promotions in the 
official family of the Fruehauf 
Trailer Co. were announced last 
week by Harvey C. Fruehauf, 
president. The changes, now in 
effect, are as follows: 


Harry R. Fruehauf, vice-presi- 
dent—now first vice-president; Roy 
A. Fruehauf, vice-president — now 
vice-president in charge of opera- 
tions; L. C. Allman, vice-president 
—now member of executive com- 
mittee; A. L. Struble, general sales 
manager — now vice-president and 
director of sales; Robert Kirksey, 
vice-president and general man- 
ager of Fruehauf Trailer Co. of 
California — now vice-president of 
Fruehauf Trailer Co.; Roy Warren, 
purchasing agent—now director of 
purchases; John Votypka, chief 
engineer—now director of engi- 
neering. 


Tool Situation Demands 
Cooperation of Jobbers 


LOS ANGELES — Jobbers 
throughout the country are being 
urged to cooperate with tool manu- 
facturers in the government’s De- 
fense Supplies Rating Plan, to in- 
sure at least a partial supply of 
tools and similar items to the job- 
bing trade. 

The only way this can be done, 
it is said, is for jobbers to submit 
form PD-25-C to manufacturers 
giving true statements of the per- 
centage of sales of tools going 


directly or indirectly for defense. | 


The manufacturer can then submit 
his case to the government for 
a priority rating. If wholehearted 
cooperation of jobbers is not given, 
manufacturers will not be able to 
get materials and the supply to 
jobbers will be cut off, it is claimed. 


Nash Defense Offices 
To Be Set Up in Lansing 


DETROIT.—Main offices of 
Nash - Kelvinator Corp.’s national 


defense manufacturing organiza- — 
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Actual top and bottom prices on 1940, 1939, 1938 and ADVERTISED Dealer; Indianapolis — Times; Detroit — News; Chicago 
1937 used cars as advertised in local newspapers. s e —Herald-American; Dallas—News; Birmingham—Post 
SEDAN prices only used in this comparison. News- Used Car Selling Prices Kansas Gity—Star; Minneapolis—Star-Journal; Denver 
papers used: Boston—Globe; New York—Times, Journal — Post; Los Angeles— Examiner; San Francisco— 
American; Philadelphia — Bulletin; Cleveland — Plain For Week Ending Sept. 21 Chronicle. 

(Copyright 1941—Automotive News) 
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Olds Six (60) °40] 775- 675| 695 | 695- 545 | 695 | 635 — | 685 795- 560 | 700- 583 
“ *99) 575- 495| 445- 425| 545- 465| 499- 435 = = 457 495 = 520-445 
"88] 450-375 | 425 |_ 420 495 | 309- $28] 450-395; | 308 | 465 | 475- 357] 525- 495) 495- 465 | | 454- 402 
*S7|__375- 275| 845- 195| $75- 275| $50 | 865- 825| $29- 235| $75- ss, = | 809- 395] 395 100- sar] | 880- 296 
Packard Six 40] 795- 745| 650- 625| 695 175- 695 | 







167- 662 






















89) 625- 575 | | 625- 575| 645 

| | | | | 

"S74 275 | | 205 | | | 375- 195 | 

"40 645- 575| 645- 465| 595- 525 | 525 565- 485| * 645- 525| 695 | 616- 515 
"89] 575-395 | 490- 290| 495 475- 485| 495- 445| 895- $66| 495- 395 575- 425| 505- 465| 505- 645| 495 616- 418 

88) 445- 350| $45- 265| 895- 285| 425 395 $25- 285 | 388 | 445- 345| 465- 850| 475 445 | 418- 814 

"87 365- 189| 327- 125| ee | 275- 225 | — 275 | $65- 275| 850- 288| $25- 295} 895- 295| | 327- 240 

Plymouth Deluxe 40] 645- 565| 600- 550 | |_575- 390 | x | 6 |_665- 575| 645 | 
"801 535- 395| 545- 395| 495- we 495 475- 349| 479- 395 oe 445 505- 495| 605- 545 616- 427 








88) 395 425 365 | 445- $95| 435 365 $45- 255 | l 
*87]__345- 195| 230 | 310 | 375- 285| 245 | 244- 225| 295- 235 | l 
710- 595 | 645- 585| 695 | * | 

| 495- 479| 689-475 l 


445- 209| 465 445- 425 | 418- 344 
fl | 885- 269| 825- 245| 849- 805 | | $05- 251 







Pontiac Six 


435- 896 
| 275- 265| $25- 195 | 


| 

Studebaker Champion 40] 575 | 565 | 585- 495 | 585 : 595 499 695 585- 495 
*38] | | 495 | | | 495 | | | | 475 | 645 | 505 | 541- 541 

Studebaker Commander °40] | | |_ 745 | | | 695- 495)  * | 795-595 | | | 865- 845 | |_778- 645 
a "304 | | | |_ 565 |_ 525 | | | | 595 | | | 695- 590 | | 595- 500 
38] 495 | 447 395 | | | 445 | | | 495- 395 495 462- 395 

(Dictator) ’87] 295-_150| |_ 295 | |_ 245 | |_295- 245 | | | 875- $25] 825 |_ 395 | 445- 295| 425 | 844- 254 

Willys "40 | | | | | | , =F | 5A5- 495| 475 | 497- 495 505- 495 
"89 | | | | | | | | | |_ 365 | |_ 399 $82- 382 

"88 | 198- 195| 265 | | 295- 195 | | | | | 199 | 299 245 | 250- 195 

°87 110 195- 149 125- 95 265 245- 125 188- 128 


National Average, All Makes, Sept. 21—$506-$443 
National Average, All Makes, Sept. 14—$502-$424 
*Issue of this paper was not available because of strike. 
Used Car Selling Prices, as advertised in the classified section of metropolitan newspapers nationally, are compiled exclusively by Automotives News as a copyrighted feature. 
This is the first time anywhere that bona-fide top and bottom prices have been compiled from published figures to establish the trend of the market and the resulting national 
index. Where no prices are quoted, no car of make and model was offered during the period covered. 


Used Car prices in Pittsburgh, Cincinnati, St. Louis, Atlanta, Houston, Oklahoma City and Seattle appeared on this page last week and will be published again next week. 
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By William Ullman 
Washington Correspondent 


ASHINGTON. — 
With the Amer- 
'\ ican defense 
; program and 
« foreign war or- 
m™ ders in the 
| United States 
i now totaling 
more than $60,- 
000,000,000, new 
emphasis was placed here last 
week on distribution of abundant 
work and scarce materials. Ac- 
cordingly, the priorities division 
of OPM announced that repre- 
sentatives of 200 government field 
offices would visit industrial 
plants to see if priorities regu- 
lations were being complied with, 
so that the division can “see to 
it... that supplies are directed 
from violators to that real ma- 
jority of American industry 
which patriotically cooperates.” 
Priorities Director Nelson 
warned that existing orders 
must be obeyed. He said that 
any changes in the system 
would be gradual, with an ex- 
pected increase in emphasis on 
direct allocation, “typically by 
issuing instructions as to how 
much of what can be shipped 
to whom.” 

He also announced that the 
contract distribution division is 
preparing to set up field offices 
in all principal industrial centers 
to help small business get de- 
fense work, while the civilian 
supply division gave automobile 
spare parts makers a yardstick 
to determine what rating should 
be applied to materials when 
the ultimate destination of parts 
cannot be determined. Leading 
officials for the industry branches 
were named. ‘ 





* * 
Rubber Quota 
Is Boosted 
MEANWHILE, the  Interna- 


tional Rubber Regulation Com- 
mittee has announced that per- 
missible rubber exports from re- 
stricted areas during the final 
quarter of 1941 would be 120 
percent of basis quotas, an in- 
crease of 20 percent. Deficiencies 
in actual exports below permis- 
sible for this year will not be 
carried forward into 1942, as has 
formerly been the custom. 
Excess actual exports will be 
allowed and will be handled by 





























..s THE PLEASURE OF STAYING AT 
THE NEWLY 


MILLION - DOLLARIZED 


CONGRESS 


HOTEL 


KK The Congress makes hotel 
history with its smartly designed 
guest rooms and suites varied in 
styling: Tropical, Nautical, Mexican 
themes and many others. All pub- 
lic rooms are radiantly beautiful. 
























1000 ROOMS from $ 3.00 
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Automotive Washington 


OPM Acts to Aid Small-Business Man; 
Study Tire Dealers’ Problems 


retrospective adjustment of the 
quota of the producing com- 
pany for 1941, it was stated, 
and not debited against 1942 
quotas as has been the prac- 
tice. These measures are de- 
signed to stimulate full pro- 
duction during the remainder 
of 1941, to accelerate ship- 
ments with utmost possible 
rapidity. 


6% Profit Limit 
Is Attacked 


OBSERVERS here see _ but 
little comfort for Secretary of 
the Treasury Morgenthau and 
his 6 percent profit plan for all 
industries, defense and otherwise, 
in the comment of Chairman 
George of the Senate finance 
committee who is strategically 
situated for stopping any such 
recommendation. It is Senator 
George’s prediction that Congress 
will have nothing to do with the 
plan. According to the com- 
mittee chairman, it would amount 
to “confiscation” of normal profits 
essential to free enterprise. Most 
commentators feel that the in- 
herent unsoundness of the Mor- 
genthau scheme, unless the ad- 
justments are sweeping, is its 
own deathknell. 

Business appears to be fully 
aware that new taxes must be 
imposed, but it is not inspired 
to do its productive utmost by 
such trial balloons from the 
treasury. 

Most officials in the admin- 
istration today are urging the 
crucial importance of the next 
three months of the defense ef- 
fort. At the same time they are 
lamenting the unsatisfactory con- 
dition of the rate of production, 
both because of our great im- 
mediate needs and because of 
the fact that prices are going up 
faster than production. Thus the 
timing of the Morgenthau pro- 
posal is felt to be unfortunate. 

* * * 


Tire Dealers’ 


Problems Cited 


THE SENATE special com- 
mittee “to study problems of 
American small business” has is- 
sued a report on “Problems of 
the Tire and Rubber Manufac- 
turers and Retailers,” as a re- 
sult of a survey conducted in 
cooperation with George J. Bur- 
ger, consultant for the _ inde- 
pendent tire trade. Problems of 
the small tire dealer are classi- 
fied as follows: 


1, The preferential treatment 
accorded company-owned stores 
by manufacturers owning and 
operating those stores: 2. The 
preferential treatment accord- 
ed large retail corporations by 
certain manufacturers; 3. The 
tire manufacturer-oil company 
tieup; 4. Sales made direct by 
certain manufacturers to cer- 
tain large and small trucking 
operators and to _ so-called 
national accounts; 5. Sales 
made direct by certain manu- 
facturers to city, county, state 
and federal governments and 
abuse of these privileges; 6. 
Tires rented on a mileage basis 
to bus and taxicab operators; 
7. Rising costs which result 
principally from higher labor 
costs; 8. Misleading and de- 
ceiving advertising, and 9. Lack 
of standards by which various 
grades and makes of tires may 
be judged. 


A bill to divorce manufacturers 
from the field of retailing has 
been introduced, following an- 
other on problems of small busi- 
ness during the national emer- 
gency. While general in proposed 
application, these bills are of in- 
terest to the rubber industry in 


particular. 
* aR + 


Motorists 


Stuck Again 


MEANTIME motorists in al- 
most half the states, in addition 
to the universal gasoline, license 
and other taxes imposed by 

| states and other governmental 

subdivisions, are being subjected 

to sales taxes which have bur- 

geoned their way onto tax struc- 
s 7+ 








tures during the last decade. 
They are a by-product of the de- 
pression and what annoys car 
owners most is the fact that al- 
most all this revenue goes into 
the general support of the states 
rather than highway improve- 
ment. 

A survey just completed by 
the Federal Public Roads Ad- 
ministration shows that hun- 
dreds of millions of dollars 
have been collected through 
these state automotive sales 
taxes. In 19382 only two states 
imposed this levy and _ the 
revenue was relatively insig- 
nificant, about $200,000. Within 
seven years, however, the 
Public Roads Administration 
established, motor vehicle own- 
ers and operators contributed 
fecting car operation, in ad- 
dition to the regular highway 
user levies. From 1932 to 1939 
sales or excise taxes on new 
or used vehicles accounted for 
64.5 percent of the total sales 
taxes levied on all automotive 
sales. The next largest item 
came from the operation of 
filling stations, parking lots and 
automobile hotels, 17.7 percent 
of the total. Garages and re- 
pair shops contributed 6.2 per- 
cent while sales of accessories, 
tires, batteries and parts ac- 
counted for 5.7 percent. 

Sales and excise taxes in one 
recent year averaged $4.40 per 
vehicle in the 24 states in which 
they were levied and in the 
seven-year period studied by the 
federal agency constituted 17.2 
percent of the approximately $2,- 
000,000,000 collected. 

CAPITAL JOTTINGS: The 
District of Columbia is just re- 
covering from a truck driver’s 
strike, which brought home for- 
cibly to the people of this vote- 
less community just how im- 
portant the commercial motor 
vehicle is in their daily lives. . 
With Washington hotels loadea 
to the guards with guests here 
on vital business, 3,000 union 
employes of 16 leading hostelries 
are demanding the closed shop, 
or else ... As throughout the 
country, no doubt, liquor stores 
here were just about cleaned out 
on the day before the new taxes 
became effective for in no city in 
the world does the cocktail and 
highball play a more important 
part in its daily life than in the 
National Capital, where law- 
making, lobbying, spying, di- 
plomacy and strange and color- 
ful social gatherings are going 
on night and day in many queer 
as well as regular quarters . 
One of the first flurries follow- 
ing Morgenthau’s tax suggestion 
was a scurry by analysts to find 
companies which might profit- 
ably—and more or less logically 
—be merged to save taxes if the 
plan went through . .. Washing- 
ton’s most exclusive—and expen- 
sive—golf club is Burning Tree, 
where Capital bigshots take visit- 
ing bigshots for a bit of relaxa- 
tion, which means that many of 
the nation’s biggest political and 
business deals are gotten under 
way when the right foursome is 
formed for an afternoon of driv- 
ing, pitching, putting and fra- 
ternizing at this famous hide- 
away “for men only.” 


Most Cars You Can E 





Aug.-Nov. 
Quotas 
1941 

Chrysler Corp. ............. 188,849 
I, an sca sic ass ge wR 113,861 
BEM. S550 6 0akd one ereweies 39,515 
re re eet 19,469 
BED Sab cae s ase ven eae 16,004 
WOE TOOOOP 5c. cecccaeccscias 151,845 
Tika watk na kite wane ee 128,232 
ME aio vibes osu p reatde 17,682 
ire ala ig oe ee 5,931 
General Motors ............ 361,815 
SD Serene 165,930 
ec iecs ekccewalede 73,559 
re rere reer 62,213 
OClemiobile .....cccsscccs 50,358 
NN a sedis hs 044905 9,755 
Oe WN gis aseecces 702,509 
Independents .............. 114,292 
Studebaker ........6.600. 35,289 
ds Sada oab Aa 25,874 
NE cha Gaa wee Sawant 23,056 
a5 bk wks Se oe 21,972 
Willys-Overland ......... 7,768 
GON holes cniaieku'es 333 
GRAND TOTAL .......... 816,801 


tIncrease. 


37, 
+ | 


A 


8 a, 
eae eee errata, 
4 ie 7 : 
ne eassetsimeembse inet 





1942 HUDSON Super-Six, announced last wom commemorates the 25th an. 


he first Hudson 
niversary of the introduction of the ghown af o Gomonstration of the now Mar 


Anniversary model, the new car was 


uper-Six. Known as the 25th 


son Drive-Master staged for the automotive press last week at the Tamarack 
Country Club in Port Chester, New York. 


Hoffman Sees Road Building 
As Chief Post-War Job of U.S. 


DETROIT.—Paul G. Hoffman, 
president of Studebaker Corp., in 
an address before the 27th annual 
convention of American Assn. of 
State Highway Officials here last 
week, declared that the most im- 
portant job facing the U. S. after 
the war is highway construction. 


The system we now have, Hoff- 
man said, is not even adequate for 
peace-time needs and he urged the 
group to join forces with state 
highway representatives in pub- 
licizing the master plan for state 
and federal highway building. 


He warned that unless the pub- 
lic is informed that such a plan 
exists, highway building in the 
post-war period will deteriorate 
into a colossal WPA project. 


“Looking ahead to the next 20 
years,” he said, “we recognize the 
need to think boldly and in terms 
that would stagger the imagina- 
tion of any not conscious of the 
enormous future potentialities of 
highway transport.” 


A large percentage of the motor 
vehicles in use today are obsolete, 
Hoffman said, pointing out that 
from 1931 through 1934 not enough 
new cars were built to supply re- 
placement demand. 


At the conclusion of the conven- 
tion G. Donald Kennedy, Michi- 
gan’s highway commissioner, was 
elected president of the association. 

Other new officers are: 

T. C. Frame, of Pennsylvania; 
Van T. Moon, of Oklahoma; J. D. 
Adams, of Indiana, and C. F. Sei- 
fried, of Wyoming, all vice-presi- 
dents, and George T. Henderson, 
of Rhode Island, treasurer. Mem- 
bers of the executive committee 
are C. H. Purcell, of California; 
Henry F. Cabell, of Oregon; Brady 
T. Gentry, of Texas; Fred R. 
White, of Iowa, and F. E. Everett, 
of New Hampshire. 

* * * 


Budd Sees Hope 


For Transit Firms 


ATLANTIC CITY.— Expressing 
belief that there should be no 
limitation on priorities for needed 
bus and street car equipment, 
Transportation Commissioner 
Ralph Budd of the Office of 
Emergency Management, in an 
address during the 60th annual 








xpect, 





convention of the American Tran- 
sit Assn. here, suggested that in- 
dividual companies by applying 
directly to the new Supplies, Pri- 
orities and Allocation Board 
(SPAB) could better present their 
specific needs for reasonable ex- 
pansion. 


Budd declared there was a criti- 
cal shortage of transit equipment 
in certain defense areas, and that 
the emergency program would con- 
tinue to make increased demands 
on public transportation facilities. 
Curtailment of automobile produc- 
tion would be an added factor, he 
pointed out. 


Ford Awarded 
231-Million Order 
For Big Bombers 


DETROIT. — Award of a $231, 
742,500 contract to the Ford Motor 
Co. for production of four-motored 
Consolidated B-24D heavy bombers 
at the new Willow Run bomber 
plant now under construction near 
Ypsilanti was revealed last week. 


This is the first formal an- 
nouncement of a bomber order to 
the Ford company, although com- 
pany officials have been estimat- 
ing initial orders for both com- 
pleted airplanes and for assemblies 
to be built under subcontract 
would amount to approximately 
$420,000,000. 

The order is expected to call for | 
1,000 of the 22-ton long-range | 
bombers, which Ford ultimately 
will produce at the rate of more 
than 250 a month when all of the 
estimated 60,000 workers are em- 
ployed at Willow Run toward the 
end of 1942. 


With the addition of the bomber 
contract, Ford defense orders now 
total $598,896,124, made up for the 
most part of contracts for Pratt & 
Whitney 2,000-horsepower engines 
valued at approximately $260,000,- 
000, new aircraft and engine pro- 
duction facilities costing around 
$87,000,000, and miscellaneous ve- 
hicles including quarter-ton blitz 
buggies. 


For _a fresh automotive viewpoint, 
read George M. Slocum’s ‘‘A Word in 
Edgewise.”’ 


Aug.- Dec. | 


; 





Aug.-Nov. Dec. ec. ° ‘ ' 
Gutout Percent Queta Output Percent «= ‘a = Percent aaemeed 
1940 Reduction 1941 1940 Reduction 1941 1940 Reduction Output 

275,600 31.48 47,271 99,148 52.32 236,120 374,748 36.99 496,000 

166,145 31.47 25,184 49,146 48.76 139,045 215,291 35.42 
57,675 31.49 11,863 24,776 52.12 51,378 82,451 37.69 
28,420 31.50 6,028 15,510 80.48 25,497 43,930 41.96 
23,360 31.49 4,196 9,716 56.81 20,200 33,076 38.93 

182,800 16.94 38,009 79,309 52.05 189,854 262,109 27.57 399,000 

154,992 17.27 32,307 65,844 50.93 160,539 220,836 27.31 
20,688 14.53 4,426 10,777 58.93 22,108 31,465 29.74 
7,120 16.70 1,276 2,688 53.53 7,207 9,808 26.52 

511,700 29.30 90,567 184,139 50.82 452,382 695,839 34.99 950,000 

234,668 29.29 45,180 92,657 51.24 211,110 327,325 35.50 

104,031 29.29 16,402 33,505 51.05 89,961 137,536 34.59 
87,984 29.29 14,358 27,629 48.03 76,571 115,613 33.77 
71,219 29.29 11,753 23,924 50.87 62,111 95,143 34.72 
13,798 29.30 2,874 6,424 55.26 12,629 20,222 37.55 

970,100 27.6 175,847 362,596 51.5 $78,356 1,332,696 34.1 1,845,000 

148,261 20.2 29,001 34,227 15.3 148,293 177,488 19.8 298,874 
46,160 23.55 8,834 10,823 18.38 44,123 56,983 22.57 92,000 
41,900 38.25 6,476 5,148 25.807 32,350 47,048 31.24 68,000 
25,710 10.32 5,771 7,401 22.02 28,827 33,111 12.94 60,000 
20,942 5.397 5,500 10,001 45.01 27,472 30,943 11.22 58,000 
8,364 7.13 1,944 819 137.367 9,712 9,183 5.76¢ 20,000) 

185 80.007 476 35 1260.007 809 220 267.727 874 
1,113,361 26.6 204,848 396,823 48.4 1,021,649 1,510,184 $2.3 ae 
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nesday by Bob Ross, with Ray 
Sackett as the footman. My, how 
the neighbors stared as that '42 
Cadillac curbed in front of 730! 

* * * 


ALTHOUGH Dreystadt’s work- 
men are putting 50 percent of their 
efforts into defense work, and ex- 
pect to increase that percentage, 
Nick says he has no apologies to 
make for the line of automobiles 
he is offering for 1942. He’s carry- 
ing water on both shoulders and 
doing it successfully. 

“The public will find these new 
models are as much advanced over 
1941 as the 1941s were in turn ad- 
vanced over 1940,” he tapped to 
me over the grapevine telegraph. 
“It would be manifestly unfair to 
call them ‘defense children’ because 
no quality has been taken away 
and no improvements deferred to 
a late date. 


“We continue as a year ago to 
offer six series of cars. These cover 





James A. Allison 


a wide range of price fields and 
are designed to satisfy every taste. 
In addition to fresh body lines, we 
have incorporated such major fea- 
tures as a new ventilating system, 
safer brakes and increased engine 
cooling. We make no predictions 
on the automobile outlook. We have 
told our dealers to proceed along 
fundamental lines, to build up their 
service business and not to take 
unusual risks with capital. If they 
operate efficiently they will be in 
sound position, regardless of wheth- 
er we have too few or too many 
new cars.” 
* * * 


ALLISON has been the No. 1 de- 
fense job of Dreystadt for the past 
two years. A man like him who has 
devoted all the years of his busi- 
ness life to production, servicing 
and engineering naturally would 
take to this defense assignment as 
a duck would to water. Cadillac, as 
directed by Dreystadt for the past 
eight years, was a “natural” when 
it came to Allison and at the pres- 
ent time it is his pride that his 
company never has lagged behind 
its schedules on this job. GM has 
constantly added to his defense 
load until today his automobile 
plant furnishes most of the major 
engine elements for the _ liquid- 
cooled Allison airplane engine, 
which ranks along with the Eng- 
lish Rolls-Royce and the German 
Mercedes-Benz (used in the Mes- 


Sparks 


(Continued from Page 1) 










Chris 


B 
F Sinsabaugh 


serschmidts) as the three greatest 
of this type of airplane power 
plants. 

Without a staff trained to auto- 
mobile manufacturing methods, 
Cadillac would not have been able 
to have set up such a record in 
defense accomplishments, Drey- 
stadt feels. “Our men understand 
the value of time,” says he. “They 
are accustomed to meeting exacting 
schedules every day. They realize 
that to permit modern industry to 
function properly, each part, no 
matter how small, must be fabri- 
cated against a definite deadline. 
Another quality that must undeni- 
ably be weighed as an asset is an 
appetite for competence. It is a 
challenge to their ingenuity and 
skill. They want to do it better 
than it has ever been done before.” 


NASMUCH as this Allison fluid- 

cooled airplane engine promises 
to go down into history as one of 
America’s greatest contributions 
to the defeat of Hitler and his hel- 
lions, I became curious out at Gen- 
eral Motors’ press preview at Mil- 
ford (before I was hospitalized) and 
asked Nick Dreystadt where the 
name “Allison” came from. 

“Seems to me that the root of 
the word was Jim Allison of In- 
dianapolis, founder of Prest-O- 
Lite, the Indianapclis motor speed- 
way and the Allison Laboratories, 
later to become the Allison Engi- 
neering Co., when purchased by 
General Motors,” I said to Nick 
and Nick, he says yes. Which is the 
way I stumbled onto a chapter that 
belongs in the saga of motoring, 
one that never before has been 
written, to the best of my recol- 
lection — the real story of Jim 
Allison. And it was Chester Rick- 
er, of McCann-Erickson advertising 
agency and who has timed every 
one at the Indianapolis 500-mile 
races, who freshened my memory. 
If I am wrong, blame both of us. 


WAY BACK at the beginning of 

the century, Carl G. Fisher, 
who had been at one time a sales- 
man for Tom Hay, now of Chicago, 
was building the Outing bi- 
cycle in Indianapolis. Fisher, dab- 
bling around with automobiles, got 
hold of a patent for compressing 
acetylene gas into small copper 
tanks, which fastened to the run- 
ning boards of the automobiles of 
those days, furnished the lighting 
plants of the motor cars during the 
stretch from 1905 to 1913. Carl had 
a gold mine but didn’t know it 
until his friend, James A. Alli- 
son, then in the printing business 
in Indianapolis (his big job was 
printing theater tickets) pointed 
out to him how to cash in on the 
patent. The idea was to tank the 
gas and charge the motorist $10. 
There was a charge of $1 for a re- 
fill of acetylene gas or a $10 re- 
fund if the tank was given up. 
However, few if any ever sent back 
the tank. 

Jim Allison is credited with hav- 
ing thought out this plan, and Carl 
took him on as equal partner in the 
original Prest-O-Lite Co. Inasmuch 
as this compressed acetylene gas 
was so far superior to kerosene or 
water generated acetylene gas 
made from calcium carbide for 
lighting automobiles, the idea was 
a motherlode. So, without any com- 
petition, Fisher and Allison at one 
time were said to be each pulling 
$250,000 profit A MONTH out of 
the company. In 1913 electric light- 
ing came out, which was the death- 





ADVERTISING REPS in the Kansas City area recently tendered a dinner to 
Mrs. Mary Jones, for 30 years office manager of Studebaker Sales Corp’s. division 


office in Kansas City. 


of Kansas City Journal; Ken Morris 


hose attending included 
a Ssonene City Kansan; A. E. 


left to right: Art Penticuff 
Beck, St. 


Joseph News-Press; Frank Paddock, Kansas City Star; R. E. Donovan, Stude- 


baker; Herman Petrus, Lorenzen & Thompson; 
Ellis Atterbury, Kansas Cit 


apper publications; 


Mrs. Jones; Jos. H. Story, jr., 
Kansan; Gordon Gray, Katz 


gency, Inc.; George Dillon, Dillon & Kirk; Charles Clark, Capper Publications; 
T. J. Flanagan jr., Katz Agency, Inc., and Mr. Jones. 





BULLETS from 50-calibre machine guns, like the one pictured above, inflict 
severe damage on aluminum fuel tank covering illustrated at left. 
lioform fuel tank covering after it has been penetrated by 
The new plioform fuel tank coverin 
under gun fire and will not burst under crash impact, it is claimed, making it 
ideal both for combat and trainer planes. 


shown new Goodyear 
similar 50-calibre bullets. 


knell of acetylene gas, although 
Ford continued using it for two 
more years, when he was making 
1,000,000 cars annually. So Fisher 
and Allison formed the Prest-O- 
Lite Battery Co. to cut in on elec- 
tric lighting. In 1914 the National 
Carbon Co. bought out Fisher and 
Allison, each getting a million 
bucks for the property. Today the 
Prest-O-Lite Battery Co. is a unit 
of Electric Auto-Lite and Joe Mc- 
Duffee, one of the original execu- 
tives, is running it. ‘ 


WITH THE millions they were 
making out of Prest-O-Lite, Fisher 
and Allison went in with A. C. New- 
by of the National Motor Vehicle 
Co., and Frank H. Wheeler, of 
Schebler carburetor fame, and 
built the Indianapolis speedway 
which opened in 1909. Allison, 
having developed into a shrewd 
financier and business man 
and with millions in his pocket, 
looked around for something to in- 
terest him. The speedway had been 
made a going concern, so when 
Prest-O-Lite sold out to National 
Carbon in 1914, Allison built a tool 
shop in what was called Speedway 
City and adjacent to the race track. 
He called it the Allison Experi- 
mental Co. and he made the shop 
a model of its kind, investing 
something like $200,000 and placing 
in charge Norm Gilman, who had 
managed the National racing team 
and who was a machineshop ex- 
pert, and Johnny Aitken, National’s 
racing star, who was killed in the 
Santa Monica race of 1916. Jim 
started to fool around recondition- 
ing racing cars in his shop. He 
wanted to provide a team of good 
foreign race cars when the war 
cut off the supply from Europe. First 
he bought three French Peugeots 
and had for his drivers Dario 
Resta, the Englishman, Bob Bur- 
man and Aitken. In 1915 he took 
over the three top flight racing 
Maxwells which Ray Harroun had 
designed in 1914 for the Maxwell 
Co. and at Indianapolis that year 
they ran two, sixth and ninth. The 
next year he had Rickenbacker 
driving for him. 

* * * 

WITH THE machineshop and the 
Allison Experimental Co. as his 
hobbies, Allison bought up the 
stocks of his speedway partners, 
Fisher, Newby and Wheeler, and 
became the sole owner of the track. 
In his machineshop he developed 
a reduction gear for the Liberty air- 
plane engine for which he asked 
$3,400. That price was something 
like $1,000 higher than those of 
his two competitors, but Allison 
claimed it couldn’t be built for less. 
The Navy was crazy over it and at 
Allison’s request put the three com- 
peting reduction gears on the test 
block for three months, and the 
Allison is said to have come out 
with flying colors and got the job. 

Jim Allison died in 1926. Ricken- 
backer bought up the speedway and 
General Motors took over the Alli- 
son Experimental Co., which now 
is known as the Allison Engineer- 
ing Co. But the man whose name 
will be made famous in this war, 
because of the great General Mo- 
tors’ fluid-cooled airplane engine, 
never will know it. 
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Defense Needs 
Drop Tire Stocks 


To Low Position 


NEW YORK.—Stocks of auto- 
mobile tires in the hands of rub- 
ber manufacturers Sept. 1, were at 
the lowest point since the industry 
first began to assume a position of 
major economic importance in 
early 1920s. 


With war-time conditions the 
major influence, inventories of tires 
at the end of August totaled only 
5,834,109 casings, a drop of some 
6.4 percent from the preceding 
month and 41.1 percent below the 
number on hand at the close of 
August, 1940. These inventories are 
at the lowest point, with a single 
exception, since final month in 1923 
when industry had 5,772,400 units 
on hand. 


Reflecting the impact of gov- 
ernment restrictions on consump- 
tion of crude rubber for non-mili- 
tary purposes, tire production re- 
corded a further substantial drop 
last month. At 5,004,912 units, out- 
put was 10.7 percent under the 
July figure of 5,603,064 units, fol- 
lowing an 11.9 percent decrease in 
the preceding month, but some 7 
percent greater than the 4,676,469 
tires produced in August, last year, 
according to the Rubber Manu- 
facturers Assn., Inc. 


With consumer demand holding 
at a substantial level, it was neces- 
sary to dip into inventories to off- 
set decline in production. Ship- 
ments during August totaled 5,- 
399,720 units, a decrease of 16.4 
percent from July, but 31 percent 
more than the 4,123,384 tires 
shipped in August, 1940. 


Forward buying of tires by car 
owners, chiefly to avoid higher ex- 
cise taxes and in fear of future 
shortages, held the decline in re- 
placement shipments to ‘a mini- 
mum. 


Obituaries— 


Axtell J. Byles 


NEW YORK. — Axtell J. Byles, 60, 
president of American Petroleum In- 
stitute, largest national trade associa- 
tion representing the petroleum in- 
dustry, died Sept. 28 at his home in 
Ardsley-on-Hudson, N. Y Surviving 
are his wife and two sons. 


E. V. Stratton 


ALBANY, N. Y.—E. Vincent Strat- 
ton, 62, closely associated with the 
automotive business here more than 
three decades, died Sept. 26 at Lake 
Placid. A former president of the Al- 
bany Auto Dealers Assn., he also had 
been active in affairs of the National 
Automobile Dealers Assn. Surviving 
are his wife, two sons and three sis- 
ters. 

= * o 


Charles E. Cook 


AKRON, O.—Charles E. Cook, pio- 
neer builder of gasoline motors, died 
here last week. Mr. Cook, credited 
with being the first to use spark plugs, 
had many contacts with meted Ford 
in the early days of the automobile 
industry. The spark plug he first em- 
ployed was a nail driven through a 
block of wood. Mr. Cook founded the 
Cook Motor Co. in Delaware, O., 36 
years ago, A son and three daughters 
survive, 





















(Continued from Page 3) 


‘Gang Busters’ slogan that ‘Crime 
does not pay.’ : 
+. 


Side Agreements 


Illegal 
ea f yay we wish to emphasize 
that we are not attempting to 
translate this federal law. We have 
merely quoted from the booklet 
‘Consumer Credit.’ Again quoting 
from the aforesaid booklet, there 
is a paragraph G on ‘Evasive Side 
Agreements’ as follows: 


“No extension of installment 
credit complies with the require- 
ments of this regulation if at 
the time it is made there is any 
agreement, arrangement, or un- 
derstanding by which the obligor 
is to be enabled to make repay- 
ment on conditions inconsistent 
with those required by this regu- 
lation, or which would otherwise 
evade or circumvent, or conceal 
any evasion or circumvention of, 
any requirement of this regula- 


tion. 
s * * 


Sharp Possibilities 
As Sales Tool 


“AGAIN it would seem to the 
mind of the layman, that the 
buyer himself is supposed to pay 
for the amount of credit he is re- 
ceiving. When these facts are 
brought to the attention of the 
buyer, many of them can be shown 
why they can receive only what 
their used cars are worth. 

“A limitation of terms natural- 
ly will furnish some resistance. 
But to the writer’s knowledge, 
there is no provision in the regu- 
lations which prohibits a dealer 
or salesman from using it as a 
sales tool. And it has some sharp 
possibilities.” 


St. Louis Sales 
In Aug. Continue 


Above Last Year 


ST. LOUIS.—New passenger car 
registrations in St. Louis and ad- 
jacent St. Louis county for August 
totaled 3,457, a gain of 972 over the 
same month in 1940. The total new 
registrations for this type of auto- 
motive equipment for 1941 to Aug. 
31 reached 35,732 which represented 
a gain of 6,572 cars over the same 
eight months period last year. 

Demand for cars by defense 
plant workers, plus the uncer- 
tainty of deliveries of 1942 models 
is believed responsible for the con- 
tinued upturn of registrations. 
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OR THESE UNUSUAL TIMES, Ford Dealers offer steadiness. And the new Ford is even easier to drive - 
| ° ° place 
an unusual new car—new in its beauty, its com- _ than last year’s car. Steering has been made smooth, com] 
fort, its choice of engines. gears shift with less effort, the oversize Ford hydraulic poets 
Bl 
Now buyers in the low price field can select an brakes require even less pedal pressure than before. sales 
a 

‘ ° ° ‘ . cond 
amazing new 6, the most advanced engine of its Throughout the car, fine design and outstanding wise, 
more 
type—or the famous V-8, more responsive than ever quality of materials com- sales 

, : . : , had 
and still the lowest priced Eight on the market. bine to produce the a a 
tal ¢ 
In beauty, this year’s car far exceeds any in Ford greatest value Ford Deal- National Defense | = 

‘ . ‘ . and the 1942 Ford Car! H 
history. New long, low, massive lines flow from a ers have ever offered. : ean 
_ All requirements of the De- > oan 
: > : ° : -  fense Program have been met ss | 
chassis that’s lower and wider. Here is new style Value that will be meas- Silnds ¢ cds Gadcaion to theo 
- i ‘ . the quality of Ford ca d | 
that will stay good for years! ured in lasting satisfac- | geal Wilese tier dantertel sam 
: : : | have replaced old ones, in every © pe 
On the road, car buyers will find the “new Ford tion to the buyer and case the new is equal to or in J 
: s ave . better than the old—although = 
ride” still further advanced in its softness, quietness, added profitto the seller.  —=—— “sally at greater cost to us. ny 

29.6 
1940, 
> ug: 
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NOW MORE THAN EVER—THE QUALITY CAR 
OT OF THE LOW PRICE FIELD 








